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DISCLAIMER

The views and opinions expressed herein are those of the author(s), and do not necessarily
state or reflect those of the SDC. Further, the SDC does not assume any legal iahility or

responsibility for the accuracy, completeness of any information, data, methodologies,
analysis and conclusions.

The views expressed are those of the author(s) and do not reflect those of Swissconiact.
Swisscontact assumes no fiability for the accuracy or completeness of the information

provided.

This agrn manual was commissioned by the Swiss Agency for Development and
I, also known as Sahaj. Sahaj is a bilateral project between Government of Switzerland
and Govemnment of Nepal. It is implemented by a consortium of Swisscontact (as the lead
agency) and the Center for Emvironmental and Agnicultural Policy Research, Bxension and
Dwdcpnm{mm}m behaif of Swiss Agency for Development and Cooperation

The manual is a component of Sahaj, which aims to develop a thriving and inclusive
agncultural sector that fosters employment and income growth in Koshi Provinee of Nepal.
The agri-lending manual serves as a resource for Banks and Financial Institutions (BFs)
from all over Nepal to enhance their knowledge and practices in agniculiural lending.

The manual was developed by True North Associates. The content of the manual has been
informed from research, interviews, and gap analyses conducted with Nepali banking
of understanding the nature of agnculture business, borrowing purpose, needs, and
context, but it is not intended to be exhaustive or prescriptive. This manual should only
be used as a guiding resource rather than as a standalone solution for addressing

institutional challenges in agricultural lending.

The views and opinions expressed herein are those of the author(s), and do not necessarily
state or reflect those of the SDC. Further, the SDC does not assume any legal liability or

responsibility for the accuracy, completeness of any information, data, methodologies,
analysis and conclusions.

The views expressed are those of the author(s) and do not reflect those of Swisscontact.
Swisscontact assumes no liability for the accuracy or completeness of the information
provided.

The guidelines presented are informed by and is reflective of the credit undenamiting
scenario of today. They do not necessarly reflect the views of True North Associates
and its govemning bodies. It should be viewed as a dynamic document with a leeway fo
evolve with changing lending scenanio. True North Associates disclaim liability for any
oulcomes arising from its use. Users are advised to exercise professional judgment and
due difigence when applying the guidelnes.
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Overview of the Manual

1.1. Purpose and Scope

This agn-lending manual, commissioned by Sahaj
and developed by True North Associates, is designed
to suppert Banks and Financial Institutions (BFis)
to enhance their agricultural credit practices. It is
meant to complement the existing credit policies,
and provide guidance for institutional agricultural
lending than serve as a standalone resource for
lending.

The manual begins with an overview of the agnculture
sector lending, and offers a macroeconomic
perspective on policies governing agn lending,
and current agn-lending scenanios of Nepal. It then
outlines core lending risk assessment guidelines
and translates to them to mest the sector's unique
requirements.

The nsk assessment guidelines caver general risks,
credit facility nsks, and financial nsks. In doing so, it
builds sector-specific perspectives to assist users
in analyzing nsks and considerations relevant to the
agncultural sector.

The manual has categorized agricultural sector is
categonzed into four main value chain sub-sectors:

* Agr-inputs
= Agn-production
* Agr-processing

* Agr-infrastructure

Agri-trading is considered the
fifth cross-cutting sector.

For each sub-sector, the manual addresses key
lending elements, including borrowing purposes,
nature, and suitable credit facilities that can be
extended based on the purpose and nature of each
sub-sector. Additionally, sub-sector-specific nsks
that are not highlighted in the over-arching lending
nisk assessment guidelines are also discussed.

The manual further outlines key considerations
for evaluating collateral valuation and credit
administration decisions specific fo the sector.

The annexures provide decision-making tools to
assist lending officials in refining their decision-
making processes and improving credit lending in
agnculture.

Designed for branch managers, relationship officers,
and credit appraisal officers, the manual can also
assist decision makers to develop or enhance
internal agn-lending frameworks. By applying
the manual's insights, BH professionals can be
equipped to evaluate nsks associated with agri-
lending, tailor more effective lending solutions for
the sector, and foster more sustainable financing
practices to potentially improve the sector’s
contnbution to institutions' financial performance.

This manual incorporaies an agricultural perspective
into overall nek assessment, collateralization, and
administration. it guides users to adapt its use to
evolving regulatary policies and market conditions.
The current version is a dynamic document aligned
to the rules and standards set by the Nepal Rastra
Bank (NRB) and Nepal Financial Reporting
Standards (NFRS). It aims to support existing
credit facilities and policies followed by banks and
financial institutions.

1.2. Limitations

This agr-manual is intended to serve as a guiding
document that should be used in conjunction with
the bank's credit policy, human resources (HR)
policy, accounting and administrative policies,
and asset-hability management policies. It is not
a standalone resource but a complementary tool
designed to improve and align along with existing
policy documents approved and implemented by
the respective bank’s decision-making authorties.
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Users of this manual are responsible for ensunng that
any recommendations they choose to adopt comply
fully with existing institutional policies, protocals,
and procedures, as well as with applicable laws,
regulations, and directives governing the institution.

The content of this manual is nformed by knowledge
and insights gained from policy reviews, a study
of the BH and agn-lending landscape, interviews
with bank staffs, policy makers, agn business,
and a gap analysis of the sector. The guidelines
provided should be interpreted within the context
of evolving market conditions, regulatory updates,
and nstitutional needs. As such, recommendations
should be adapted and recalibrated as necessary
to meet changing requirements.

It is the responsibility of relevant personnel and
departments to assess and implement the manual's
recommendations as appropnate within the fitting
context. Any such incorporation must follow the
bank's internal approval processes and align with
its policies.

The producers of this manual disclaim any liability
or accountability for its use. Readers are advised
to exercise discretion, sound judgment, and
professional experience when considering the
implementation of the recommendations provided.

1.3. How to use this Manual

Developing specialized agn-lending guidelines
and regular traiming programs for staff effectively
nstitutionalizes knowledge and enhances the
ability to assess and manage agncultural nisks.
This manual aims to suppart that effort by aligning
risk evaluation with the agnculture sector's umigue
needs and serves as a practical tool for agn-lending
decision-making and administration.

The manual is relevant for individuals involved in the
ongination, disbursal, administration, and menitoring
of agriculture loans. Management and the board
can use these guidelines to develop internal lending
policies. Bank managers, credit officers, and
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relationship managers can leverage this manual to
mprove the agnculture lending process. It provides
insights into agnculture sector lending, along with a
step-by-step guide for assessing nsks, evaluating
sub-sector-specific agri-business proposals,
enhancing collateral charges, and administenng
and monitoring loans. Each of the six stand-alone
chapters can be referenced according to the user's
speciiic needs.

The manual's logical flow is as follows:

Chapter 1 provides the economic context of
agricufture lending.

Chapters 2 and 3 highlights key inherent risks in
the agnculture sector and contextualize standard
credit facilities and financial nsk assessment
guidelines.

Chapter 4 defines agncultural sub-segments and
evaluates each sub-sector using standard credit
facilities and financial nisk assessment guidelines.

Chapter 5 of the manual descrbes how banking
professionals may need to consider agriculture
financing-specific factors beyond standard
processes for accepling assets as security or
collateral and executing documents to establish
the lender's charge. It expands on the collateral
risks associated with agri-lending, highlighting
how lenders can make suitable choices regarding
the security charge by determining the asset's
nature and the level of control required. Available
agri-insurance policies are discussed to safeguard
against potential collateral nsks.

Once credit 1s extended, Chapter & highlights how
the institution and borrower can formalize the loan
through a contractual arrangement. A structured
system for regular monitoring s shared to mitigate
sector-specific nsks and ways to safeguard the
institution's exposure is highlighted.

Further, tools and case studies are provided in the
annexure section to contextualize the lending.



What will the readers learn?

* An overview of the agriculture sector and iis
segments

* Inherent and emerging risks in the agniculture
sector and their impact on lending

» Distinct charactenstics and financial requirements
of agr-businesses and ways to contextualize
standard credit facilities and financial risk
assessment methods to meet the needs of each
agri-segment.

= A step by step guideline to assess nsks and
extend credit facilities to agn-businesses in each
sub-segment: agn-production, agr-processing,
agri-infrastructure, agn-inputs, and agn-trading.

= Specifics of agniculture financing—integrated
assessments, collateralization, insurance, and
administration.
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2. Introduction to Agri-Lending

2.1. Agri-lending in Nepal: Policy
Driven Growth

Between 2011/12 to 2023/24, agncultural lending
in Nepal has witnessed remarkable growth. In
2011/12, less than 5% of total commercial bank
lending was directed toward the agrniculture
sector'. However, driven by concerted government
initiatives and regulatory mandates, agriculture
credit has grown at a compounded annual growth
rate (CAGR) of approximately 23% (refer footnote),
significantly outpacing the overall loan growth rate

by 27 percentage points. This reflects regulators’

and policymakers' strategic focus on positioning
agriculture as a cornerstone of economic
productivity and modemization.

History of agriculture sector prioritization

The monetary policy of 2011/1 2 directed banks to
allocate at least 10% of therr lending to productive
sectors, which included agriculture, energy, tounsm,
and cottage industnies. Building on this foundation,
the 2013/14 monetary policy mandated commercial
banks to allocate 20% of their credit portfalic to
the defined productive sectors by mid-July 2015,
with a specific requirement that at least 12% be
directed toward agriculture and energy. These
changes signaled a clear prionty for fostenng credit-
led growth in agnculture and other cntical sectors.

The unified directive issued by Nepal Rastra Bank
(NRB) in 2014/15 further revised the focus from
*lending to the deprived sector” to “lending to the
deprived and prionty productive sectors.” This
broadened the scope of mandatory agricultural
lending. Additionally, the 2014/15 monetary policy
expanded the regulatory framework to include
development banks and finance companies.
Development banks were required to allocate 15% of
thetr credit and finance companies 10% to the defined
productive sectors by mid-July 2016, accompanied
by action plans for achieving these targets.

As per NRB unified directive 2023/24, a minimum
of 15% of loans must be disbursed by commercial
banks to the agnculture sector by mud July 2027. 'B'
class financial institutions must disburse a minimum
of 20% of therr total loans and advances, and 'C’
class financial institutions must disburse a minimum
of 15% of their loans in the sectors of agriculture,
micro, cottage, and small enterprises/businesses,
energy, and tounsm.

By mandating these specific lending allocations,
the government of Nepal and NRB has made
efforts to boost investment in agnculture secior.
The policies have aligned financial sector priorties
with national development goals to ensure that
the agriculture sector receives financial resources
cntical to its growth.

The steady increase in
financial support for agricul-
ture, catalyzed by targeted
monetary policies and
directives, has laid the
groundwork for transform-
ing the sector into a modern,
productive, and sustainable
pillar of the economy. In
doing so, it has positioned
agricultural credit as a
cornerstone for fostering
economic development.

1 Datz sourcad from NRB, curent macm-soonomic and finsncial situstion (2033/24)
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Since the policy initiatives are driving the growth of agricultural
lending in Nepal, it is essential to understand the current
practices, challenges, and opportunities observed among
Banks and Financial Institutions (BFls). The findings highlighted
are derived from interviews with BFls and provide insights into

the state of agri-lending today.

2.2. Current Context of Agri-
Lending Practices in Nepal

Current Status of Agn- Lending

From the BFls that were interviewed, we
discovered that BFs employs both centralized
and decentralized approaches to extend agri-loans.
Loans below NPR 150 million, categonzed as retail,
onginate through decentralized processes involving
relationship managers or officers at branch levels,
with recommendations for appraisal provided by
branch managers. Conversely, corporate loans
(loans above NFR 150 million) are processed
centrally, with origination, underwriting, and
approvals managed by centralized nsk departments.

Both approaches operate within the Credit Approval
Discretion (CAD) framework, ensuring lending
decisions align with institutional authonty structures.
To manage the complexities of agncultural lending,
few BHs include technical agriculture experts in
their teams, while some have floating departments
with such experts to guide loan ongination and risk
assessments.

The current practices among Banks and Financial
Institutions (BFls) in Nepal reflect a mix of progress
and challenges.

Challenges
The agn-lending portfolios of BHs are largely driven

by Mepal Rastra Bank’s directive mandating 15%
of total credit to agnculture by 2027; the current

mandate requires banks to allocate 12% of therr
lending portfolio to the agnculture sector by mid-
July 2025°,

BHS are currently meeting this target; however the
targets are not being matched through direct lending
to the productive agniculture sector. They meet this
target through a combination of erganic lending,
lending through other BHs, refinancing (comprising
50-70% of agn-loans), and investments in agri-
bonds issued by the Agnculture Development Bank
Limited (ADBL).

Despite compliance with regulatory directives, BHs
have expressed concemns about heightened nsks
in agricultural lending and limited enthusiasm for
expanding exposure to this sector.

Key challenges in agn-lending include higher
default rates. As per the data by NRB, the average
nen-performing loans (NPLs) of class A financial
institutions in the fiscal year 2023-24, stood at
3.89%°. As reported in the interviews, average
(NPL) rate for agri-specific NPLs exceeded 100%6.

Aggressive requlatory targets, coupled with the

sector's inherent nsks, have contnbuted to these
elevated default rates.

While, causality between that of specialized
lending and agniculture sector growth was not
explored during the course of interviews. Our
findings revealed that most BFls do not have
tailored agri-lending products; instead, they
rely on umbrella products used across multiple

.9 Credit and fnancal access i Nepaless agnculure: prospects and challanges. the jpumal of sgrhculure snd ervwoment Vo232, ene 2022
3 Deta derivad from MRB: key financial indiicatoes of commerzial banka (Mid-Aprd 7024)
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sectors. 90% of BFls interviewed shared that
they are in the process of developing commodity-
specific guidelines and products, yet these efforis
remain at early stages.

Another cntical challenge lies in the skill gaps
among banking staff. Many lack the expertise to
evaluate unique agriculture sector specific nsks,
such as market nsks, infrastructure nsks, borrower-
specific nsks, climate effect, credit facilities,
financials, and collateral-specific risks. Instances of
loan diversion into non-agncultural activities, such
as real estate investments, indicates the need for
enhanced due diligence.

These findings highlight the necessity for assistance
in conducting benchmark risk assessments and
identifying mitigating factors.

Additionally, BFls have yet to fully integrated agni-
lending capabilites into their practices, and the
institutional knowledge of technical agriculture
experts remains underutilized due to insufficient
tramning and skill-sharing mechanisms.

Most agricultural lendings
are concentrated in the
Koshi (21%), Lumbini
and Madhesh Pradesh
(18), and Bagmati (16%)
provinces®.

As per the NRB data, the total agniculture loan
amount at the end of financial year (2023/24) stood
at NPR 417 Billion, where 208 of the total loan was
disbursed through concessional loan schemes. The
average loan size of concessional loan was NPR
1.8 milhon®.

4 Estmates denved from daia pubished by MRB, sconomic bulketn 2024, end
RN macr-enonomic @nd finencisl stustion S0F34.
o NHB nteest subsidred loans till February 2023

14 AGRI LENDING MANUAL

Opportunities

Despite the highhghted challenges, BHs recognize
opportunities to improve agricultural lending
practices. Many have emphasized the need for nsk-
shanng mechanisms, such as First Loss Default
Guarantees (FLDGs), to encourage safer lending.

Increased investments in agn-bonds are also seen as
a viable way to meet regulatory requirements while
mitigating direct expasure to high-nsk borrowers.

Additionally, the develo-
pment of specialized agri-
lending guidelines and
regular training programs
for staff are seen as ways to
institutionalize knowledge
and improve the ability
to assess and manage
agricultural nsks effectively.

Our findings highlight the evolving landscape
of agncultural lending in Nepal. It underscores
the complexities and opportunities in Nepal's
agricultural lending landscape, and recognizes
areas where BFls can be supported to strengthen
their agricultural lending portfolios. This manual
aims to extend that support.

By alignming nisk evaluation with the unigue needs
of the agriculture sector, this manual serves as a
practical tool to enhance agn-lending decision-
making and administration.
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3.1 General Risks Associated with Agri-Lending

Agriculture sector can be exposed to many sector-specific risks. This part of the manual details some

guidelines which can assist in carrying out a benchmark nsk assessment and working out the mitigating
factors:

3.1.1. Demand and Supply Risks

Businesses that deal in agricultural products and services, will be influenced by general market factors
such as demand and supply. An assessment of the borrower's pamary products or services' histoncal
demand and supply trends (volumes), as well as estimates for the medium and long term (between 5 and
10 years), can help establish the integnty of their sales projections.

Risks
* Unsustainable demands for core offerings may put into doubt the borrower’s financial projections
and repayment capacity.
= Excess capacity, low entry barners, substitutes, and inexpensive imports can all contribute to
oversupply and negative prices.
= Pernishable agncultural products offer substantial risks due to their imited shelf life.
* Cyclical nature of demand and supply can cause short- to medium-term demand-supply
mismatches.
Assessment, mitigations & controls
= Conducting a stress test by adjusting sales forecasts can assess a borrower’s ability to service
debt dunng adversity.
» A moratorium pernod to repay prnincipal or a balloon repayment plan might provide flexibility to
deal with initial demand sluggishness if the borrower can service their interest.

= |f demand or supply is cyclical or subject to short-term volatility, a customized repayment
schedule or short-term financing support can be proposed.

= |f the nsk's potential mpact is higher and challenges the borrower's repayment capacity at the
proposed debt mix, a lower loan-to-value (LTV) ratio can be proposed.

3.1.2. Duties and Subsidies Risks

An assessment of the significance of mport duties and subsidies on the borrower's secior can help assess
the reliance on the govemment policies.

Risks
= |f the government plans are less sensitive on imposing frade bamiers or the historical trend

suggest that they are being relaxed, it might pose nisk of increased competition from the
imported products.

= |f any forms of government subsidies, e.g., interest subsidy, input subsidies, etc. 1s the main
differentiating factor it can be a nsk if the government withdraws the support.
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Assessment, mitigations & controls
= Conducting a stress test by adjusting the sales or margin forecasts can assess a borrower's
ability to service debt if the benefits of duty differentials or subsidy extinguish. However, it will
have to be justified by expressing a reason as to why the government is likely to change its
policy.
= If the risk’s potential impact is higher and challenges the borrower's repayment capacity at the
proposed debt mix, a lower loan-to-value (LTV) ratie can be proposed.

3.1.3. Interest Rate Fluctuations

The margins of businesses that deal in agriculture sector products and services tend to be highly sensitive
to fluctuations in interest rates. An assessment of how a business’s revenue, costs, and margins will react
to changes in interest rates can help establish a borrower's capacity to service debt.

Risks

= [f a borrower relies on funded facilities (e.g., short-term loans, overdrafis) for working capital, nsing
interest rates can increase financing costs, making it more expensive to hold mventory, procure
mputs, and manage operations. This can reduce gross margins and weaken financial flesibility.

» Higher interest rates increase debt servicing cests, reducing available cash flow for day-to-day
operations, expansion, or unforaseen expenses. This may heighten default gk if the borrower
struggles to meet financial obligations.

= |f financing costs and input costs nse simuitaneously, but product prices remain stagnant, profit
margins may shnnk, affecting business viability and repayment capacity.

* Borrowers with vanable interest rate loans are more sensitive to interest rate hikes; this can lead
to unpredictable debt servicing costs and potential financial distress.

Assessment, mitigations & controls

= Conduct stress tests to determine how changes in interest rates affect cash flow, input costs,
and commodity prices relevant to the business,

* Determine if the borrower's faciliies have fixed or vanable interest rates. Borrowers with vanable
interest rates may need a customized repayment schedule or altemate short-term financing to
mitigate varations.

» Examine the borrower's interest coverage ratio (CR) and past financial performance under
various rate scenanos. If margins are tight, a lower loan-to-value (LTV) ratio or a longer penod of
repayment may be necessary.

3.1.4. Climate Effect

The impact of a sustained increase in the average global temperature and growing vanability in rainfall and
humidity patterns is known as the chmate effect. The global mean annual temperature is steadily nsing.
Many regions of Nepal, particularly central and western areas, are experiencing more frequent and intense
heavy ranfall events, the mid-hills, are facing prolonged dry spells.
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Another reason why Nepal's agnculture sector remains highly vulnerable to climate effect is its reliance
on monsoon rainfall and rising vanability in monsoon precipitation.

The climate effect is manifested through symptoms such as droughts, floods, and disease outbreaks can
have an impact on farmland yields, animal productivity, and overall agncultural output. An assessment
of the chmatic effect on the borrower is therefore necessary since it can help assess the impact on the
borrower’s productivity and repayment capacity.

Risks

* If a borrower's business is heavily dependent on natural rainfall and temperature pattemns,
agricultural productivity may fluctuate, affecting the bormower’s revenue and repayment capacity.

= Shifts in temperature and rainfall patterns can reduce agniculture and livestock productivity by
affecting water availability, fodder supply, and biological cycles.

= | borrowers rely on agncultural produce as pnmary inputs for the business, any climate-induced
changes in yield can cause supply shortages, affecting input costs, availability, and overall supply
chain continurty. '

= Climate effects can increase the likelihood of floods, droughts, and disease outbreaks, which
can disrupt planned production cycles and anticipated financial retums.

Assessment, mitigations & controls

= Conducting climate resilience assessment by evaluating whether the borrower has climate
control systems—such as greenhouses, temperature regulation, and independent imgation
systems—can help determine theirr exposure to climate nsks and ability to meet projected
production.

» For borrowers reliant on agncultural inputs, assessing the availability of altemative supply
sources and the strength of multiple suppher relationships can provide insights into their ability to
withstand chmate shocks.

= |f a borrower's business is highly dependent on natural ecosystem services for water availability
or feed supply, the risk potential is higher. In such cases, a lower loan-to-value (LTV) ratio or
customized financing structures may be necessary to account for heightened vulnerability.

= Specific insurance policies are available to cover climate effect related nisk in certam agn-
production achvities. The msurance policies include weather-index insurance and cover
phenomenon related to drought, flooding and other penis. The detalls can be referred to at:
collateral >Insurance coverage.

Note: Nepal's Green Finance Taxonomy 2024 has highlighted four core principles to guide green
investments two of these include climate change mitigagation and ciimate change adaptation.

Under these core prnnciples, adaptation and resilience finance are referred to as those financing activities
that can support the transition to a climate-resiient economy. This includes investments in measures that
reduce the vulnerability of communities, ecosystems and economies to the impact of climate change.

3.1.5. Infrastructure-Related Risks
Due to the penshable nature of its production, agnbusinesses tend to be highly dependent on its

infrastructure, from farm to market. Adequate irmigation systems, land management practices, storage
facilities, and road and market connectivity can add significant advantages to agnbusiness’s value chain,
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while lack of these can add inefficiencies and losses throughout the value chain. An assessment of
infrastructure access, reliability, and strength can help evaluate whether a borrower can optimally utilize
its existing resources and leverage extended credit facilities.

Risks

= A lack of an irmgation system can increase agribusiness's reliance on natural raintall, expose firms
to production swings, and lead to unpredictable revenue. Without imgation, emergency water
procurement may increase operating costs and reduce profit margins, or it may result in partial or
overall crop failure, affecting the borrower's debt payment capacity.

* Land is a direct contributor to some agribusinesses. |f an agn business is running on a
commercial-scale, it may need additional land to support business expansion. To not surpass
land ceiling limits, the land may need to be leased oul. Unclear land titles, informal lease
agreements, or disputes over land nghts may create litigation risks; sudden land repossession
can disrupt production cycles and jeopardize loan repayment.

» Inadequate or mproper warehousing and storage facilities can lead to post-harvest losses,
particularly in perishable goods, and may call into question the borrower’s sales projections and
repayment capacity.

» Ancther nsk can anse from weak road and market connectivity. Poor road connechivity can
create commercial nsks due to supply chain challenges at each siage of value addition. Limited
access to transportation facilities can hinder producers’ ability to maintain product quality and
reach consumers on time. This may increase operational costs, reduce profit margins, and allow
competitors, who have easier access to the market, to substitute the products. As a result,
projected revenue can become undermined.

Assessment, mitigations & controls

= A lower loan-to-value (LTV) ratio may be appropriate for barrowers who rely entirely on rain-fed
agnicufture and do not have access to imgation facilities.

* The tenure length, renewal provisions, and legal enforceability of lease agreements are all useful
factors for assessing protection from prospective legal disputes. Interviewing landowners can
ensure that land ownership and leasing terms are in accordance with the agreements.

= |f storage infrastructure is insufficient, consider the viability of contracted storage solutions or off-
farm warehousing partnerships. if neither option appears practical, lower LTV percentages can
be recommended.

* Assess the distance and quality of road connectivity between the production facility and the key
markets. If the borrower has limited access to competitive marketplaces, check into contract
farming arrangements or aggregator networks.

3.1.6. Borrower Specific Risks

The agriculture sector is a specialized sector and, like any other specialized business, requires a specific
set of skills, technical knowledge, and expenence. A lack of a borrower's exposure in handling agncultural
production, processing, marketing, or managing sector-specific nsk can impact a business's viability and
financial stability. So, assessing the founder’s technical competence and operational experience is cntical
in evaluating a borrower's ahility to sustain and scale their agnbusiness.
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Risks

= |f a borrower lacks local economic knowledge of crop cycles, soil management, pest control, er
livestock care, the borrower's decision-making may be slow or ineffective and can lead to missed
opportunities, delayed problem identification, production inefficiencies, and losses.

= |f they have hmited network outreach, it can increase search costs, restrict access to guality
inputs, and reduce the business's overall ability to manage supply shocks.

* Poor understanding of market dynamics and credit cycles can result in financial mismanagement,
over-leverage, and cash flow mismatches.

» Unfamiliarity with modem farming technigues can hinder the adoption of climate-resilient
practices, new technologies, and regulatory compliance, increasing long-term nsk exposure.

Assessment, mitigations & controls
= Assessing the founder's academic and family background, hands-on experience, and industry
exposure is crucial in evaluating their ability to manage agncultural production, cycles,
operations, and risks. Requesting a CV with the loan proposal can help gauge the borrower's
nsk profile.
= [f the founder lacks direct expertise, evaluating the presence of technical advisors, agronomists,
or structured parinerships can help in cushioning the operational nsks.

» Where expertise gaps pose a high operational risk, a lower loan-to-value (LTV) ratic or additional
financial and technical due diligence may be warrant.

3.1.7. Labor and Mechanization Risks

Labor and mechanization are critical components of agncultural productivity. The two resources have
trade-offs, as well as implications on business cost structures, operational efficiency, and borrowers'
repayment capacity.

Risks

* Investing in agnicultural mechanization requires significant long-term CAPEX investment. If
eguipment is not optimally used, due to seasonal demand or small farm sizes, it may not generate
expected returns and may lead to over-leveraging and inefficient cost recovery.

= |f the agnbusiness is in regions that tace shortages of skilled machine operators, the cost of
hiring labor can increase. Additionally, hinng skilled machine operators may increase wages and
impact profit margins.

= If the region does not have access to skilled machine operators, poor maintenance and
unexpecied machinery fallures can result in expensive repair costs, operating delays, and loss of
productivity.

= |f the machine is highly specialized, its resale value may be poor, which can have an impact on its
fatada
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Assessment, mitigations & controls

= To minimize overleveraging, it may be required to assess whether machinery investment is
-appropriate tor farm size, productivity needs, and financial capacity. At this step, it may be
required to assess whether the borrower has an organized plan for machine utilization, such as
shared usage or rental income.

= If the machine does not justify its contribution to the borrower's business, granting a credit
facility that corresponds to its histoncal revenue may be considered.

= If the machinery is highly specialized, requires a competent operator, and has a low resale value,
a lower loan-to-value (LTV) ratio may be recommended.

3.1.8. Supply Chain Disruption and Inventory Risk

High bargaining power of suppliers and buyers can affect profits and revenue eamed by the borrower.
On the other hand, lack of adequate supply chain infrastructure can further impact borrower's operational
efficiency and margins.

Risks

= If the borrower is dependent on a limited number of suppliers or distnbutors, procurement
disruptions or supply shortages can impact inventory availability and overall business sales.

= If barrowers store commodities in bulk to compensate for any supply-side fluctuations, a lack
of adequate warehousing or logistics infrastructure can lead to inefficient stock management,
margin compression, or losses.

= Conversely, if the bormower's sales depend on a small number of buyers, revenue concentration
risk can increase, making the business vulnerable to delayed payments or contract cancellations.

= If supply cham inefficiencies or seasonality result in procurement delays, businesses may
experience stock-outs, moreased storage costs, or working capital constraints, which can impact
business margins.

= If procurement cycles are misaligned with sales realization, iquidity gaps may anse, impacting
loan repayment schedules.
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Assessment, mitigations & controls

= Assess the stability and reliability of supplier and buyer relationships, as well as proeurement and
sales channels. Evaluate the feasibility of incorporating fixed-price contracts or forward purchase
agreements between buyers and suppliers.

» Evaluate histoncal inventory levels and seasonal demand fluctuations to assess the effect of
vanations on the bormrower's stock availability and adjust for sales forecasts. Conduct stress
testing on financial projections by adjusting for different stock volatility scenarios to assess the
borrower's resilience under adverse conditions. |f expesure to fluctuations is significant, require
additional margin buffers in loan structuring to accommodate profit compression nisks.

= Venfy the borrower's storage capacity and logrstics efficiency, including warehouse facilities,
third-party storage agreements, and trmspurtahun arrangemants. If storage facilities are
inadequate, evaluate warehouse financing options or require collateralization of stored inventory
through warehouse receipt financing.

= Examine histonical cash flow trends to assess whether procurement and sales cycles are
well-matched. If cash flow stability is uncertain, structuring repayment schedules to align with
seasonal peak revenue penods can be proposed. If repayment risks due to cash flow vanability
are high, consider a balloon repayment structure or flexible tenure adjustments.

3.1.9. Currency Risk

Agriculture sector also remains volatile to currency nisks, which can anse from local currency devaluation
or temporary fluctuation in exchange rates.

Risks
= |f the borrower imports agncultural inputs, currency depreciation can increase procurement
costs, and lead to higher working capital requirements and reduced profitability.
= |f the bormower relies on Letters of Credit (LCs) for impert transactions, adverse cumency

movements between order placement and settlement can inflate costs, and affect business's
financial margin.

Assessment, mitigations & controls
= |f the borrower relies on import financing, incorporating supplier credit arrangements in local
currency can help manage foreign exchange exposure.
= Evaluate the borrower's ability to absorb pricing shocks by conducting stress tests that adjust
procurement costs based on currency fluctuations.

= [f working capital cycles are likely to be extended due to currency nisks, then integrating forward
contracts can stabilze financial projection, such avenues can be proposed and explored.

Note: Besides, nsk- specific mitigation strategies mentioned in this section, to safeguard against potental
collateral nsks, the borrowers can be mandated to avail appropnate insurance policies that are available
in the market. The available insurance policies and key considerations to be made are explained in details
under 5.3 Insurance Coverage.
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3.2. Credit Facilities Risk
Assessment Guidelines

Background
Agnicultural finance have distinct charactenstics

and financial requirements. However, given the
current business environment, banks and financial

Standard Credit Facilities

Cradit Facilities

institutions will be required to provide all of
the sector's needs through the standard credit
facilities that they provide. There are sector-specific
charactenstics to consider while developing the
process flow. This section of the manual explains
how to use each facility to finance the sector’s

specific needs.

sEad
EI&‘EI;?UI:S Working Capital
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sosipt Financing

Each loan type serves a specific business need.
Therefore, a comprehensive knowledge of each of
them is essenhal to assess the borrowing need of
the client and to offer the most suitable one.

3.2.1. Capital Expenditure (CAPEX)

Loans can be used to buy or construct long-term
assets like real estate, equipment, biological assets,
er mfrastructure. It can also be used to refinance
(swap) loans obtained by the customer for the same
purpose.
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The main steps that should be taken to finance
capital expenditure in agriculture financing are as
follows:

Step 1: Establish Borrowing Cause

Businesses will require long-term debt to finance
or refinance (swap) loans that have been obtained
for the investment in non-current assets. If we
categorize them on the basis of the Nepal Financial
Reporting Standard (NFRS), the agncultural sector
would require credit faciliies tor the three major
types of such assets. They are as follows:

Property, plant and equipment: land, building,
machinery, motor vehicles, furniture and fixtures,
office equipment, bearer plant, etc.

Note: The bearer plant is a living plant that:

* ls used in the production or supply of agncultural
produce;

* |s expected to bear produce for mare than one
penod; and

» Has a remote likelihood of being sold as

agricultural produce, except for incidental scrap
sales.

Tea plants are a typical example
of a bearer plant, as they satisfy
all three conditions as required
by the NFRS.

Intanglble assets: Preliminary expenses, and other
capitalized expenses (during incubation period).

Blological assets: bearer plant (life of more than
one year), bearer or consumable living animal (lite
of more than one year).

Note: The underlying activity of the business
determines whether an item is classified as a
biological asset or not. Furthermaore, any asset that
does not comply with all three critenia for a bearer
plant that should be recognized as a “biological
asseal,” provided it has a life of more than a year.
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If the business's pnimary activity is to produce and/
or sell plants and living animals, the assets should
be classified as current assets and cannot be
financed using any of the instruments specified for
financing capital expenditure.

The primary objective of raising hens
from an eqg-laying breed is to sell
the eqgs that they produce. They are
held for longer durations than the
meat-producing breed. They qualify
as a bearer living animal because
anyone raising them would look to
sell the eggs that these birds lay.
Therefore, they could be considered
as “biological assets" even if they
are sold for poulfry meat after egg
production ceases.

Step 2: Establish Nature of the Asset

Lenders need to understand how the borrower's
assets contnbute 1o ther business. Some contribute
directly to income and core activities, while others
provide indirect benefits, such as support for core
activities or operational cost savings. This exercise
can help in assessing the significance of the assets
to the bormmower's busmness. Based on it, the assets
can be classified in the following categones:

» Direct contributors: production facilities, land
(for farming purpases), bearer plant, biological
asseis, etc.

* Indirect contributors: land (for production,
warehousing or administrative facilities), tractors,
transport vehicles, warehouses, etc.



Step 3: Identify the Credit Facility

The BH can offer fund-based or non-fund-based
facilities as follows:

« Long-term loan: A fund-based loan that would
have a tenure exceeding one year and be repaid
in installments.

» Deferred payment LC: An LC facility that would
allow payment of bills in whole or in part above

one year.

Accurate assessment of the cost or expenses s a
primary task. It often provides leads on the inherent
rnisks of the asset.

Step 4: Evaluate the Cost or Vzalue of the
Asset

1. Financing tor purchase or construction of new
assels:

A. Land:

* A due diligence on the market price of the land
should be carmied out by making inguines at the
local level.

= |fthe cost exceeds 20 percent of the total project
cost, the due diligence should be carried out
with the help of a professional valuer.

* [f the land is a "direct contributor,” the due
diligence should be carmed out by a subject
specialist. Although it may not be a direct effect
on the cost, it can be a major dampener to the
overall wiability of the project.

B. Construction:

* A due diligence onthe construction cost should
be carried out based on the total construction
area (square feet) and prevailing rate.

= |fthe cost exceeds 20 percent of the total project
cost, the due diligence should be carried out
with the help of a professional valuer.

C. New plant, machlnery, equipment or other
fixed assets:

A formal quotation or pro forma invoice from the
supplier supporting the estimate must be held
before disbursement of the loan, if not at the time
of facility assessment or approval.

The purchase price and the cost estimate to
raise or develop the bearer living plant should
be assessed with the help of a subject expert. If
the lender does not have an in-house resource
for this, it should use the services of an external
expert.

lf the cost exceeds 20 percent of the total project
cost, the due dihgence should be carried out
with the help of a professional valuer.

In the case of a deferred payment LC, the pro
forma invoice should be verified against the
approved cost before opening the LC.

D. Used plant, machinery, equipment or other

fixed assets:

Due diligence onthe asset’s fair value should be
carmed out by conducting inguines at the local
level.

The purchase pnce and cost estimate for raising
or developing the bearer living plant should be
assessed by a subject matter expert. If the lender
does not have an internal resource for this, it
should hire an external expert.

lf the cost exceeds 20% of the entire project
cost, the due diigence should be carried out by
a professional valuer.

. Blological asset:

The purchase price and costestimate for raising
or developing the asset should be assessed with
the help of a subject specialist. If the lender does
not have an internal resource for this, it should
hire an external expart.

The value should be re-verfied against the initial

cost at the time of disbursement to ensurethat

there is no substantial (more than 209%) vanation
between the initial cost estimate and the prevailing
value owing to impairment charges or quality loss,
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2. Refinancing (swap) loan availed for purchase or
construction of new assets:

* Details of the onginal cost estimate and actual
cost incurred for the purchase should be
obtained and verified. If there had been vanances
over 25 percent, a written clarfication should be
obtained frem the client.

» A due diligence on the quality of the assets
should be camed out by a professional valuer if
the cost of the land and/or construction exceeds
20 percent of fixed assets.

» [fthe land is a “direct contributor,” the due diigence
should be camed out by an agnculture specialist to
check for productivity of the land, soil quality etc.,
which can impact quality and guantity of output.

» lf the cost of a particular plant or machinery
exceeds 20 percent of the total project cost,
the due diligence should be camied out with the
help of a professional valuer.

Note: Revaluation, recognition, and measurement:
Financing a term lean by upward revaluing property,
plant, and equipment should be prohibited. However,
in the case of bearer living plants, it may be an
exception because of biclogical transformation. In
such a case, the value can enhance and needs to
be recognized. A similar principle can be applied
in the case of financing biological asseis. The
recognition and measurement of the asset should
be done in compliance with NAS 41. The value
can be reconfirmed by using the help of a subject

expert.

Step 5: Determine the Loan-to-Value (LTV)
Ratio

The loan-to-value ratio determines the level of
leverage nsk that can be taken to finance the capital
expenditure. The benchmark LTV ratio should be
set as 70 percent of the total cost of the asset that
can be stretched up to B0 percent. The following
factors should be assessed for modulating the ratio:

» If land s a major component of the project and
the escape value is satisfactory, the LTV can be
mcreased.

= [f any of the assets are specific and there would
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be difficulty in disposing of them and recovering
a fair value, the LTV should be lowered.

* |f the lpan is being refinanced, the current
outstanding loan should be compared with the
LTV based on the histoncal value, depreciated
value, and estimated current value. If the
outstanding loan is higher by more than 10% of
depreciated or estimated current value, the LTV
should be lowered. However, if the estimated
value i1s ligher than the outstanding, the loan
should not exceed the current outstanding.

* [f the loan is used for financing assets that are
“direct contributors,” the LTV can be higher than
the ones that are “indirect contnbutors.”

* [fthe loan is used for financing intangible assets,
the LTV should be lowered.

* [f the loan is for financing biological assets, the
LTV should be modulated based on the biological
hazards assessed by the subject expert.

* The LTV should be reassessed at least once
a year based on the value disclosed after
depreciation, amortization, and impairment
charges. An appropriate covenant to be set to
correct the deficit that has been agreed upon
between the lender and the borrower.

Step 6: Determine the Moratorium Period

Agncultural projects may have varying gestation
periods based on the nature of the activities.
An agriculture processing business may have
a standard 2—3-year gestation period, whereas
some core farming activities might require a longer
incubation perod.

A suitable moratorium perniod should be proposed
and approved based on the need of the project.
The regulatory requirement regarding the approval
process should be complied with in this regard.

Step 7: Determine the Repayment Schedule
and Prepayment Options

The following guidelines should be followed tor
determining the repayment and prepayment plan
and conditions:

* [fthe business has a steady cash flow throughout



the year, a monthly or quarterly repayment plan
would be suitable.

If the business has seasonal swings in the
cash flow due to purchase or sale factors, the
repayment plan will have to be customized
based on the annual projected cash flow. A
fractured cash flow or cash budget, e.g., monthly
or quarterly analysis would be preferable, and
repayment terms can be matched with the cash
flow cycle.

If the business has a one-off cash inflow from
the sale of the asset, particularly in the case of
a biological asset, the covenant should be put
in place requinng the entire sales proceeds to
be used to repay the loan. In such a case, the
prepayment penalty can be waived. ldeally, the
repayment should be applied in the reverse order
of the schedule.

Suppose a mango farm has to
repay a term loan for biological
assefs in nine quarterly
installments with a 5-year
moraiorium. After 8 years,
if they chose to cut and sell
some of the trees as logs, they
will earn a one-time payment.
In these circumstances, the
cash must be utilized fo
repay the debt. To do so, the
amount must first apply for
the prepayment of the ninth
installment. If there remains a
surplus after such prepayment,
it must be utilized to prepay the
eighth installment, and so on.

3.2.2. Working Capital

Various forms of loans and credit facilities can be
extended to finance working capital needs of an
agncultural business. The major steps that need to
be taken in these regards are as follows:

Step 1: Establish the Borrowing Cause

Agriculture-based enterpnises require financing or
refinancing (loan swap) of net trading assets (NTA)
as well as business-related expenses. The NTA
is determined as the sum of total trading current
assets minus total trading current habilities. If we
categonze them according to the Nepal Financial
Reporting Standard (NFRS), the trading current
assets and trading current liabilities that satisfy the
following charactenistics can be included in the
calculation of the NTA:

1. Trading current assets:

» [t the business expects to realize the asset,
or intends to sell or consume i, in its normal
operating cycle;

» [f the business holds the asset pnmanly for the
purpose of trading;

* [f the business expects to realize the asset within
twelve months after the reporting period;

The specific items that can be included in the
current assets are as follows:

A. Trade inventories:

* Raw matenals, work-in progress, fimshed goods.
It includes all farm produce (living or plant),
standing annual crops, stc.

* Packing matenals, essential stores and supplies
(fertilizers, feeds, chemicals, etc.).

» Standing crops (only if they have a fair value).

B. Trade receivables and advances paid:
* Dues from the buyers on account of sale
transaction.

» Advances paid to suppliers for supply of essenhial
nputs.
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2. Trading current labilities:

» lfthe business expects to sattle the liability in its
normal operating cycle;

» [f the business holds the liability primanly for the
purpose of trading; or

» [f the hability is due to be settled within twelve
months after the reporting period.

The specific tems that can be included in the
current assets are as follows:

A. Trade creditors and advances recewved:

» Dues to the suppliers of basic inpuis.
» Advances received from the buyers of trading
goods.

A business might request loans to meet the

financing needs emanating from growth in their
NTA. Some of them are as follows:

1. Increasing sales or meeting projected volumes:
The need must be assessed using the underlying

sales or purchase behaviors or attributes. Here are
several examples:

Seasonal sales or purchases.
Contract-backed sales or purchases.

Forced sales or purchases without market demand.
Regular sales or purchases.

[

. Changes in the trading cycle:

Increasing the inventory holding penod or the trade
receivable collection penod due to accelerated
supplier payments may lead to a nse in NTA. Here
are a few possible reasons:

» Speculative purchases or deferred sales.

» Disruption in supply, distnbution, or manufacturing
processes.

* Lemient sales terms for marketing purposes or
to mitigate penshable risks.

» Early payments made to purchase standing
crops or before harvest.

* Investments in biologically evolving inventones.
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* Impact of rainfall and temperature variability
(climate change) in crop production cycle.

However, certain factors, such as inventory buildup
owing to sales slowdown, may pose higher nisk.
Some examples are as follows:

* Payment delays caused by distnbutors’ losses.

* Supplier payments were accelerated due to loss
of trust.

* Operational issues causing a pileup of work in

progress.

Step 2: Identify the Credit Facility

The BH can offer fund-based and non-fund-based

facility as follows:
1. Revolving lines of credit, including cash credit:

I the borrowing need can be met by a credit facility
that allows the borrower to draw, deposit, and
redraw, the following types of revolving lines of credit
may be extended:

A. Overdraft or cash credit (fund-basad):

It is a current account that allows for a debit balance
up to a certain limit while adhering to NRB norms.
The borrower enjoys the liberty to withdraw, retum,
or redraw funds on a daily basis at their discretion.
This type of credit is appropriate for borrowers with
frequent transactions.

B. Loans (fund-based):

It includes demand loans, short-term loans, working
capital loans, and revolving loans, subject to a lmit.

C. Transaction and trade finance (fund-based):

It includes vanous forms of inancing arrangements
to facilitate specific transactions or trade that can
also be extended, e.qg., bill inance, mporter's loans,
trust receipt loans etc.

D. Warehouse Receipt Financing (fund-based):
Warehouse receipt financing (WRF) is a financial



arrangement that allows agnculture businesses to
store their produce in a warehouse in exchange fora
warehousing receipt that can serve as collateral for
recenving credit. When leans are provided against
the security of the warehouse receipt, it becomes
a tripartite transaction constituting a contract of
pledge. The warehouse facility may be used by
several owners at different times and the amount
of inventory each owner holds can vary as well.
Therefore, rather than allowing drawings under a
standard working capital line, banks and financial
institutions (BA) can use alternative transaction
finance products like WRF to meet such financing
needs.

E Letter of credit or LC (non-fund-based):

A revoling line of credit can be issued for regular
purchases of trading items, stores, spares, supplies,
and input materials. The bills under the LC can be
of sight and usance (up to one year).

F. Guarantee {(non-fund-based):

Some agriculiure-based enterprises can be sold
with contracts. In such circumstances, they may
require bid, perfermance, or advance payment
guarantees. Furthermore, some vendors or
traders may need performance guarantees when
purchasing products on credit terms.

MNotes:

= The Nepal Rastra Bank directive specifies
miaximum revolving facility limits based on facility
amounts. Similarly, it 1s necessary to clean up
the outstanding balances under the cash credit
tacility once a year. The scales and duration of
the cleanup have also been specified. These
regulations will have to be complied with.

* Due to the seasonality of purchase or sale,
some agnicultural firms would experience erratic
cash flows. Revolving loans with a standard
payment mechanism can be unsutable for them.
Therefore, the borrowing needs assessment will
need to be meticulously thought through. They
may need loans with varying repayment cycles.

* The Nepal Rastra Bank specifies the maximum
loan duration for import trade finance. If the real
trading cycle exceeds the specified duration, an
appropnate loan or line of credit to refinance the
import loan should be approved before the LC
is established.

* The current NRB guidelines and directives do not
fully address the specific needs of WRF, although
NRB permits lending against the inventory as
collateral. Typically, banks include inventory when
calculating drawing power under NTA; however,
providing loans under WRF can offer specific
security and reduce default nisk. Theretore,
advocating for a separate regulation on this
subject could help codify the entire process and
develop a new, efficient financial tool. For more
information on the WRF system, its benefits, and
recommendations, please refer to Annex B.

2. One-cff or emergency facility:

Agricultural businesses may have one-off
requirements, and BHs can extend fund-based or
non-fund-based facilities. Some of the major ones
are as follows:

A. Short-term loan (fund-based):

This type of loan can be advanced for urgent
financing needs. However, the NRB directives
have restricted the maximum number of such loans
in a year. These loans would be one-off in nature
and cannot be redrawn once repaid. Agncultural
businesses may come across such situations due to
unusual demand-supply gaps, supply or distnbution
issues, production or operation 1ssues, etc.

B. Letter of credit or LC (non-fund-based):

A facility can be provided to issue a one-time LC
for the importation of trading items, stores, parts,
supplies, mput matenals, and so on. The bills under
the LC can be of sight and usance (up to one
year). The LC's availability terms can be payment,
acceptance, negotiation, or a mix of the three.
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C. Guarantee (non-fund-based):

BHs can extend bid, performance, and advance
payment guarantees if a business decides to
participate in a one-off bid or business.

D. Working capital term loan:

If a business has a long trading cycle or a core NTA
amount that remains on its balance sheet on an
ongoing basis, it will require a long-term financing
option. A term loan can be used to fund such a
need. it can be repaid in installments ranging from
three to ten years.

MNotes: If items are purchased or sold in batches,
the level of cumrent assets may fluctuate. As a result,
lenders will need to exercise caution when deciding
on the penod of a loan. A mismatch can occur when
a loan has a long repayment term and current asset
holdings fluctuate in short periods.

The loan must allow prepayments if the cash flows
are irregular or related to a specific project, or if
they vary significantly owing to a change in the
business's pnmary activity.

Step 3: Evaluate the Cost or Value of the
Asset

1. Fnancing for net trading assets (NTA):
A. Trading inventories:

» A statement of trading inventones in hand should
be obtained at least once every quarter. It must
contain the guantity and value of each item.
The valuation should be based on the method
acceptable in NFRS, i.e., specific cost, first-in-
first-out (FIFO), or weighted average.

» Due diligence should be camed out if there is a
change in the accounting policy for valuing the
inventory.

» The stock statement should specifically declare
the obsolete items, if any. The value of such
stocks should be deducted from the total
inventory amount.
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* Agricultural products, particularly the farm
produce, can have frequent price fluctuations.
Therefore, the statement should also declare the
market price of the commodity as far as possible.

* [fthe inventory compnses live plants or animals that
have a charactenstic of biclogical transformation,
their value would change over time. It can be
recognized and measured by applying the
principles of NAS 41 as per the NFRS. The
purchase price and the cost to raise or develop
them should be declared. The value should be
verified with the help of a subject expert on a
regular basis.

B. Trade receivables:

* A list of trade debtors should be obtained at
least once every quarter. The list must include
names and PAN numbers of all the buyers. The
list should be prepared on an age-wise basis of
each debtor.

* The list statement should specifically deciare
the doubtful or bad debts, if any. The value
of debtors should be deducted from the total

receivable amount.
C. Trade payables:

* A list of trade creditors should be obtained at
least once every quarter. The list must include
names and PAN numbers of all the suppliers.

Note: BHs should follow appropriate third party
certification requirements, as defined by the NRB
guidelines for NTA.

2. Refinancing (swap) loan availed for the working
capital purposes:

= A latest (not more than 15 days old) statement
or list of nventones, trade recewnables, and trade
payables should be obtained and dealt with on
all the points as stated above.

* A siatement of the latest outstanding amounts
under all existing werking capital facilities should
be obtained and verified against the request.



Step 4: Determine the Loan-to-Value (LTV)
Ratio

The benchmark LTV ratio should be set as 70
percent of the total cost of the asset that can be
stretched up to BO percent. The following factors
should be assessed for modulating the ratio:

» |f any of the assets are specific and there would
be difficulty in disposing of them and recovering
a fair value, the LTV should be lowered.

= [|f the loan is for refinancing purposes, the
current outstanding loan should be compared
with the LTV based on the histoncal value and
estimated current value. If the outstanding loan
is higher by more than 10% of the estimated
current value, the LTV should be lowered.
However, if the estimated value is higher than
the outstanding, the loan should not exceed the
current cutstanding.

» |fthe loan is for financing living plants or animals,
the LTV should be modulated based on the

biological hazards assessed by the subject
expert.

Step 5: Determine the Moratorium Period

Generally, moratoriums should not be allowed for
working capital term loans, as the business would
generate sales from the first day. However, if the
business's main activity is to raise living animals or
plants that are their trading assets, a moratonum
period would be justified. In such cases, the
penod must be ascertained with the help of the
subject expert.

Step 6: Determine the Tenure, Repayment
and Prepayment Options

The following guidelines should be followed for
determining the tenure, repayment, and prepayment
plan and conditions:

* The revolving line of credit, or cash credit
facility, should have tenure of one year. It can
be renewed for a further year after the review.
The borrower can borrow, repay, and rebarrow
funds within a tenure. However, except for the

drawings made under an overdraft or cash credit
line, any other loans drawn under the facility
should have a tenure not exceeding one year. [t
should be repaid on or before the matunty date,
irespective of the tenure of the facility.

* The maximum tenure of a short-term loan for one-
oft or emergency purposes should be one year.
It will have to be repaid on or before the expiry
date and cannot be renewed for further periods.
The amount should be determined by the mtemal
lending policy of the bank. It is advisable to cap
the one-of emergency loan at 30% of current
NTA. Such loans should be only availed to fund
short-term working capital needs.

* It the business has seasonal swings in the
cash flow due to purchase or sale factors, the
repayment plan will have to be customized based
on the projected cash flow. A fractured cash
flow or cash budget, e.g., a manthly or quarterly
analysis, would be preferable in such cases.

* The covenant should be set to deposit the sale
proceeds to repay the working capital loan.

3.3. Financial Risk Assessment
3.3.1. Operating Performance Analysis

Operational performance analysis focuses on
evaluating the borrower's revenue trends, cost
structure, profitability, and ability to meet financial
obligations. This analysis alsc links the borrower's
operations with the current financial cost and the
impact of new debt financing on operations and

profitability.

The operating performance of an agriculture
business may differ significantly from that of other
enterprises due to the nature of its revenue cycle,
cost structure, and external dependencies. For
instance, crop production with revenue cycles
extending beyond one year will have substantial
upfront costs for land preparation, seeds, fertilizers,
labor, and equipment, while revenus generation
starts only after certain years.

Historical Operating Periormance: Analyzing past
performance helps assess production volume, sales
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pricing trends, costs, and profitability over time. This evaluation identifies patterns in growth, efficienicy,
and profitability, offering a clear picture of the borrower's financial trajectory. Additionally, these insights
will serve as a basis for validating the projected performance numbers.

Projected Operating Performance: Projected performance analysis estimates the impact of new debt
financing on operations, including anticipated revenue growth, cost changes, and overall profitability. It
helps determine whether the borrower can efficiently utilize additional capital and sustain profitability while
managing mcreased financial obligations.

Guidelines for the analysis

Financial Indicators

Core revenue (sales and other
revenue)

= Volume and value.

» Historical growth trend and
comparison with the projected
trend.

» Qualitative factors and its
impact on the revenue.

Core costs (cost of goods sold
and other direct cost)

» Percentage of core revenue.

= Historical trends and
comparison with the
projections.

» Qualitative factors and its
impact on the cost

Other operating costs

= Percentage mix between,
human resource, administration,

marketing, selling and
distnbution, etc.
» Histoncal trends and
comparison with the projections.
* Qualitative factors and its
impact on the cost

AGRI LENDING MANUAL

The volume sales analysis would help in assessing

actual performance by eliminating the impact of inflation.
Agncultural ems, particularly commedities, have pnce
volatility, which can mislead the analysis # it is focused on
the amount sold.

The percentage growth analysis can help establish a
trend and trajectory for histonical growth. i may be useful
in a techmical companson of projected growth.
MNotwithstanding the above, the projected growth should
also be evaluated against the strategic plans or qualitative
tactors, as the business environment is subject to change.

The analysis of the core cost as a percentage of the
core revenue can help assess the value addition of the
business. High-value-added agnicultural activity can
help lower the percentage. It can indicate the core
competency of the business.

The trend analysis can help show how the firm has been
able to sustain the value advantage. It may also help in
making a techmcal companson of the projections.

The projections would have to be assessed agamst the
qualitative factors.

The analysis would help in assessing the major cost items
and their efficiency.

It can be useful in making peer compansons and
identifying the scope of mproving efficiency.

The analysis can help in diagnosing the reason(s) for
mncurmng higher costs in a particular activity, such as
sales issues, marketing issues, distibution issues, human
respurce ssues, eic.



Interest Cost:

* Percentage of sales

= Histoncal trends and
comparnsan with the

= Qualitative factors and their
impact on the cost

Impairment Charge

* Analyze the accelerated and

= Analyze the value of biological
asseis to ensure their current
value.

Percentage of sales analysis helps to measure the impact
of interest cost on profitability. A higher percentage
should be carefully evaluated to ensure that the profits
can cover the current and future interest costs.
Analysis of historical and projected interest costs will
provide msights into current interest costs, the additional
burden fram new borrowings, and their overall effect on
profitability. This will help to evaluate whether the business
can sustain its debt levels without compromising growth.
External factors such as changes i interest rates, access
to subsidized loans, and government policies impacting
agncultural financing should also be considered while
analyzing interest costs.

Impairment charges are non-cash expenses that reflect a
reduction in the value of the assets.

Apart from the nomal impartment of the fixed assets, any
additional impairment (accelerated impairments or one-
time write-off) should be carefully assessed to understand
the type of assets that are being written off due to a
decline in value.

* The value of assets, especially biological assets, should
be carefully evaluated to ensure they can generate future
cash flow that justifies their current assets value.

3.3.2. Cash Flow Analysis

Cash flow analysis is employed in credit assessments
for commercial borrowers, and agnculture finance
would not be an exception. Hawever, the cash flow
charactenstics of an agncultural business may differ
from those of other enterpnses. This is more likely
if the firm is involved in agncultural preduction or
farming actvities. Trading cycles might be longer, or
there can be unnatural fluctuations, which must be
considered when financing or planning repayment
arrangements. In certain cases, gestation perods
can be extended, particularly if the business 1s

involved in the biclogical growth of plants or ammals.

Historlical cash flow analysls: The analysis
of historical cash flow statements can assist in
determining the key sources and uses of cash flow,
as well as their sustainability. If any of the following
charactenstics i1s apparent, it would be necessary
to inveshigate the underlying causes:

* One-time, significant cash outflows or inflows
from any source.

»  Unusual cash trends or inconsistencies between
sources and uses.

Projecied cash flow analysis: The following activibies
can assist in assessing the projected cash flow:

* Asgsessing cash flow estimates versus past
trends.

» Assessing debt disbursement plans to ensure
they align with financing requests.

» Establishing the gestation penod accurately
before an investment starts generating cash.

» Conducting stress tests to ensure cash flow is
sufficient. It might be prudent to creaie a distress
scenano by stress-testing the vanables with the
highest level of nsk.

Cash flow analysis based on the slatement
prepared as per the “direct method™ it can help
in tracking sources and uses of cash, as well as
identifying the major sources for debt repayment
purposes. It would also be useful in setting up
controls to ensure that the funds are used for the
intended purposes.
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The cash flow will poriray the cash waterfall in six stages. The following guidelines can assist with the
analysis:

Cash flow indicators Guidelines for the analysis

Stage 1: Cash collected from » A low cash realzation from the sales would indicate the

* Percentage collected from
sales.

= Histoncal trend and comparison
with the projection.

Stage 2: Cash from trading
activities
= Percentage of sales.

= Percentage of cash collected
usaed for purchasing traded
goods and incurning direct

expenses.

» Histoncal trend and comparison
with projections.

* AGRI LENDING MANUAL

fundamental cash flow constraint. Generally, agncuftural
commeodities are characlenzed by faster collection

cycles. However, in the case of branded preducts, the lag
between the sales and cash realization would be longer.

The average cash collection penod may have swings
based on the demand-supply situation. Some of the
agnicultural products would be basic commodities. In
such cases, supply constrants would improve the cash
flow situation as there would be an incentive to pay faster
to secure the supplies. Therefore, the projections will
have to be scrutinized. Projecting cash from sales based
on the histoncal trend may not be accurate in such cases.
The prevailing market stuation will have to be taken into
consideration.

Agncultural merchants may have a tendency to buy more
than they can sell in a given penod. They may attempt

to speculate on the pnce of the commodity. In such a
circumstance, a significant portion of the funds would be
spent for such purposes. If cash flow is channeled for
such unnatural transactions, it can result in unexpected
beorrowing requirements or affect repayment capacity.

In some cases, the cash flow from trading activities may
also be affected by the use of suppliers’ credi. If the
supply exceeds the demand dunng a particular pencd,
the credit terms can be lenient. However, if the products
have a shorter shelt life, the cash flow support can be
nsky, as this would be the suppliers' strategy to dump
their excess stock and put pressure on the cash flow of
the merchants buying them.

Businesses that deal with core farming or agncultural
production activities would have a longer trading cycle.
Therefore, they may have a large cash need to support
developing or transtorming their traded items.

Businesses that sell agncultural infrastructure items might
start deploying their cash only after receiving orders.
Some of them may also have access to cash through
advances obtained from buyers. However, for those that
operate on a business strategy of building inventones
without orders, a significant amount of cash may be
locked up in traded itemns for a longer duration.

* The projections would have to be assessed aganst the

gualitative factors,



Cash flow indicators Guidelines for the analysis

Stage 3: Gross cash after * The analysis can help assess the cash-generating
operations (GCAQ) competency from the core operating activities, i.e.,
buying, selling, and operating expenses.

» Percantage of sales. * A high-value-added agriculture firm may reguire a

» Historical trend and companson significant amount of cash to operate. Typically, the
with the projections. major ones are fixed costs. As a result, there would be

o Chaalitaties i tors: ard s limited flexibility in modulating cash flow by managing
impact on the cost, expenses. On the other hand, if a low-value-added

trader of agncultural commodities incurs significant
operating costs, it will find it difficult to pass them on to
its customers.

* Analysis of GCAO can also provide insight into the
business’s ability to manage cash flow from core
operations for meeting debt obligations.

Stage 4: Net cash after » This section of the cash flow statement will explain
operation (NCAQ) cash inflows and outflows frem non-recumng business
operations, such as cash flow to or from other ncome,
» Percentage of sales. expenses, and changes in non-trading current assets and
» Historical trend and comparison Fabilﬂiea. It will also explain the funds used to pay the
with the projections. income tax.
« Qualitative factors and its * A high volume of cash flows in this section may be nsky
impact on the cost. because they can be unrelated to the core operation.
Stage 5: Cash after financing * Analyzing this stage of cash flow can reflect a firm's
cost (interest) and debt comfort in servicing debt commitments.
amortization.

* Traders of agricultural commodities frequently have a slim
GCAQ. I they plan for a higher debt mix for financing,
they would typically look for growing sales volume and

» Percentage of net operating improving efficiency. It can sometimes put them at risk of
cash generation. falling into a debt trap.

* The level of geanng can be matched aganst the
projected cash to serve the debt obhgations. If the
business, particularly agncuftural production, has a longer
gestation penod, the repayment plan will have to be
tested against the worst-case scenario.

* [twould also be useful to evaluate the cash fliow position
in the scenarnios of nterest rate changes.

* Percentage of sales.

Stage 6: Cash used for * This aspect of the analysis would be especially important
investment activities tor two reasons. It could be helpful in determining if long-
term loan funds were properly utilized for planned capital
= BExisting business: matching expenditures. it could also help in companng projected
against the term loan disbursals. cash outflows in investment activiies with the capital
* New business or major capex of expenditure plan.
an existing business: matching * Agriculture enterprises engaged in production or
the projection against the processing operations may reguire a significant amount
plan and actual use (after of cash for mvestment. As a result, it should generate
expenditure). more cash from operating activities.
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Cash flow indicators Guidelines for the analysis

Stage 7: Use of financing
solrces

= Equity, debts (short-term and
long-term), and other external
SOUTGES.

* Percentage mix of each source.
» Matching sources with the need.

Stage &: Outflows on account
of dividend and withdrawals

* Percentage of sales and profit.

= The use of multiple sources and their mix can assist in
evaluating risk in funding plans.
= The exercise can also assist m matching sources and

uses. If short-term funding is used to meet long-term
needs, extreme caution should be exercised.

= Large outflows inggered by dividends and withdrawals

might hinder business expansion.

= Banks prefer to have lmnations on dividends or
withdrawals, pnmanly to make such actions contingent on

debt servicing and business expansion.

3.3.3. Ratio Analysis

Ratio analysis is a fundamental tool for evaluating
a business’s financial performance and
creditworthmess. it provides a standardized method
for financial evaluation, enabling comparability
with industry standards and peers. Additionally, it
allows for cross-examination of items within different
sections of the financial statements; for example, the
Return on Equity assesses profits in relation to the
equity invested in the company.

The ratios for vanous types of agri-businesses may
differ due to vanations in their business models and
operations. Similarly, even within agri-businesses
that have similar business models, the ratios may
vary because of differences in trading cycles,
harvesting periods, and natural, and biclogical
factors. Therefore, it is essential to understand the
business medel and the nature of the business
in order to determine the approprate ratios for
analysis.
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Historical raiio analysls: The analysis of a
company's historical ratios can provide insighis
into a company’s performance, financial health,
performance trends, and debt repayment
capabilities. It 15 mportant to understand the cause
if unusual fluctuations and significant year-on-year
changes n ratios are apparent.

Future ratio analysis: Projecting future ratios can
help assess the business's future performance by
accounting for growth, investments, and expansions.
This would pravide a picture of the future business
situation and help identify any nsks and threats
beforehand. Sirmilarly, it would also allow the lender to
account for any externalities like external erwironment
downturns and assess how the business would
perform in such siuations.



Financial indicators Guidelines for the analysis

Sales growth (%) = The volume growth analysis would help in assessing actual
growth by elimmnating the impact of intlation.

* Year-on-year volume growth Th ; -
. sale owth Id hel th ket'
%6 (current y ety e price g would help assess the market's price

' trend and the impact of inflation.
/ previous year sales volume FICH ST BIE BOPRCS O aiaRs

-1). = The companson of sales price growth with production cost
growth will provide insights into the ability to transfer the

* Year-on-year sales price increase in cost to the sales price.

growth % (current year sales
price { previous year sales
price -1).

» Comparison of sales pnce
growth with (procurement/
production cost growth %).

Gross profit margins (Gross = Gross profit margin will help in assessing a business's core

Profit / Sales Revenue) profitability and ability to manage preduction costs.

* The gross profit margin growth would help in assessing the
business's ability to grow its mangins, maintain and reduce
its costs, and sustain s financial health:

» Gross profit margin (gross
profit / sales revenue).

* Year-on-year gross profit
margin changes (current year
gross margin / previous year
gross margin -1).

* The comparison of gross profit margin with histoncal trends
set a benchmark to assess the company’s gross profit
margin and comparison with the projections will enable
assessment of its reliability and achievability.

* Companson of gross profit
margin with histoncal trends
and projections.

Operating profit margin * The operating profit margin helps to assess a company's
(Operating Profit / Sales cost control and operational efficiency as it measures
Revenue) profitability after accounting for direct and operational costs.

: : * The operating profit margin growth helps assess a
: {uipem:l:'ng E:;E T:;]g;: business's growth and stability and also provides an
indication of its debt i ity.

cirin). i on of its debt servicing capacity

* Year-on-year operating profit
margin changes. (current
year operating margin /
previous year operating
margin -1).

Net profit margin (Net Profit * The operating profit margin helps to assess a company's
/ Sales Revenue) cost control and operational efficiency as it measures
profitability after acecounting for direct and operational costs.
* Net profit margin (net profit /

sales revenue). * The net profit margin change helps assess the trend of

improvement or detenoration in a business's financial

* Year-on-year net profit health over the years, which is crucial in assessing
margin changes (current year creditworthiness.
net margin / previous year
net margin -1).
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Guidelines for the analysis

Return on equity (ROE) = The return on equity helps assess a company's ability to
(Net Profit / Shareholders' generate return to its shareholders. It 1s an indication of
Equity) financial stability and performance.

» It indicates a company's earmning capability which could be
an indication of their repayment ability.
* Consideration must be given to whether the ROE is high

due to excessive leverage as this may affect the debt
repayment capability under financial distress.

* Since agr-businesses are highly seasonal, investments
in this sector tend to be opportunistic. When structunng
loans, considerations must be given account for seasonal
vanability and need of agn-business owners to seek flexible
capital that aligns with their cyclical cash flow nature.
Instead of permanent equity capital, Mezzanine financing
can be more appropriate for agn-borrowers, as it can
provide a balanced mix of debt and equity-like features.
Such fmancing structure can allow businesses to manage
seasonal cash fiow fluctuations, while ensuring stable

repaymenis.
Return on assets (ROA) (Net = Retum on asset helps assess how efficiently a company's
Profit / Total Assets) assetis are being deployed. A high ROA indicates better
asset efficiency, which for agn-businesses is crucial for debt
repayment.

= A low ROA must be further assessed as it may indicate an
inability to repay debt due to inefficient asset use.

Debt-to-Equity Ratio (Total » The debt-to-equity ratio measures an agn-business's
Debt / Total Equity) proportion of debt funding to its equity funding. It indicates
the gearing of the business.
= A higher gearing could restrict a busmess's ability to raise
further debt funding due to the existing obligation to repay
existing debt.

* Agri-businesses are prone to uneven cash flows throughout
the year due to its seasonal nature. A high gearing would
put turther strain on the uneven cash flows, creating doubts
on the debt repayment abulity.
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Financial indicators Guidelines for the analysis

Inventory Turnover Period = The inventory tumover penod assesses how efficiently a

(Average Inventory / Cost of business converts its iInventory into sales. This is crucial

Sales * 365) because inventory conversion affects cash flow, a key factor
in debt repayment.

* Inventory tumaover = As agn-businesses deal with many goods of perishable

?{;{a\'ﬁr;%%;nventﬂry / cost nature, mventory turnover period is a key metnic as long
3 ’ inventary turnover periods may lead to spoilage, wastage,
» Change i inventory tumover and financial losses.

days(current year inventory » Change in inventory turnover days can be an indication of

days / previous year inventory the market demand for the product, sales, and marketing

days-1). efforts of the business, and overall mventory conversion
of the business. This can be used to estimate the future
demand and sales of the business.
Receivable Collection * The recewable collection penod helps assess how efficiently
Period (Receivables / Net a business is managing its credit, which directly affects its
Sales Revenue* 365) cash flow. A longer receivable collection penod may indicate
liguidity issues which may affect repayment ability duning
» Recewable collection days financial distress.
(receivables / net sales

= Agr-businesses operate on a seasonal basis. A longer

L
revenue® 365). receivable collection peniod duning the off-season may be

= Change in receivable reasonable, however, consistently prolonged collection
collection days (current year periods over the year may indicate bad credit management
receivable days / previous and liquidity issues.

yoar receivable days —1). = Change in receivable collection penod indicates a

business’s financial health and higuidity situation. This may

reflect their repayment capability.
Creditor Payment Period * The creditor payment penod provides insight into how
(Payables / Cost of Sales * efficiently a business manages its working capital. Like the
365) inventory tumover and recenvable collection penods, this

metnc also indicates the business's liquidity.

- ifor payment eyt = This metric not only provides indications of a business’s

(payables / cost of sales * liquidity but also helps gan an understanding of a
365). business's suppher relationship. For agn-businesses,
* Change in creditor payment maintaining supplier relationships is crucial for financial and
days. (current year creditor operational siability.
payment penod | previous -

: e Changes in creditor payment period can help assess
1_.r::r)ar creditor payment periad a business's trend in working capital management and

' whether any growing liquidity strains could affect debt
repayment capabilities.
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Guidelines for the analysis

Total Asset Turnover (365 /
Total Asset Turnover Ratio)

» Total asset turnover days
(365 / total assat tumover
ratio).

* Change in total asset days
(current year total asset days
[ previous year total asset
days -1).

Current Ratio (Current
Assets / Current Liabilities)

« Current ratio {current assets
{ current liabilities).

* Change in current
ratio{current year current
ratio / previous year current
ratio -1).

Quick Ratio (Current Assets
—inventory—prepayments) /
Current Liabilities)

= Quick ratio (cumrent assets—
inventory—prepayments) /
current habilities).

= Change in quick ratio
(current year quick ratio /
previous year quick ratio -1).

Interest Cover (Times) (EBIT
/ Interest Expense)

Interest Cover — Cash Flow
Based (Times) (Cash Flow
from Operations / Interest

Expense)
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= The total asset turnover days show the penod a business

takes to convert its assets inte revenue;, which 15 a measure
of operational efficiency.

This metric helps assess how etficiently an agn-business
deploys its asset to generate revenue, which is crucial for
agri-businesses.

Change in asset tumover days indicates how a business’s
opemational efficiency is changing over time and indicates
the business's overall financial health.

The current ratio helps in assessing a busmess's ability to
meet its short-term obligations with its given assets.

As agri-businesses are regularly affected by natural factors,
there is a high risk of crop faillures and unexpected financial
losses. A company with strong shori-term liquidity may be
able to handle such unexpected calamities swiftly.

Change in the current ratio helps assess a business's
financial health as mproving hiquidity may improve a
business's creditworthiness.

The quick ratio helps assess a business's liquidity excluding
its mventory. This shows the business's immediate highly
liquid assets.

Assessment of the quick ratio is highly crucial in agn-
businesses as agncultural produce may take time to be
converted into cash, meaning that inventory may potentially
distort the current ratio.

Change in quick ratio indicates how a business's hguidity
is changing over time and reflects the business's financial
health and debt servicing capability.

interest coverage is crucial m assessing a business’s ability
to pay interest on its outstanding debt.

This is a key metnc for the lenders as strong interest
coverage boosts lender's confidence, improving
creditworthiness.

Due to the seasonal nature of agn-businesses, a low-
interest coverage during the off-season may be acceptable
if the rafio is on par dunng other penods.

The cash flow interest coverage helps in assessing the
business's ability to repay its debt from its operating cash
flow rather than s eamings. As the cash flows represent a
business's real iquidity, this meiric gives a clearer picture of
the company's ability to service debt.

Due to the seasonality in agri-business operations, there
may be liquidity strains during the off-season, which must
be considered dunng assessment.



Financial indicators Guidelines for the analysis

Debt Service Cover (EBITDA
/ Total Debt Service*)

= The daebt service cover measures a business's ability to
generate returns to service both interest and principal

repayment, which is a key metnc for stahility and

* Total debt service =
(interest expense + principal

creditworthiness.
* Given the seasonality and business nsks n agn-

repayment). businesses, the debt service cover is a key metnc to assess
creditworthiness.
Debt Service Cover — Cash = Similar to the cash flow interest coverage, the cash flow

Flow Based (Times) (Cash
Flow from Operations /
Total Debt Service)

debt service coverage measures a business's ability to
generate iquidity to cover its interest and debt repayments.

* The cash flow-based debt service cover provides a more

accurate picture of the business's ability to service its
debt and helps in accurately determining a business's
creditworthiness.

3.3.4. Financial Structure Analysis

Financial structure analysis pnmanly focuses on the
borrower's balance sheet to assess the sources
of funds and their utiization. This analysis helps
to understand the existing asset base, liabilities,
financial leverage, and overall capital structure.
Additionally, it provides insights into the usage of
the new borrowing and its impact on the overall
balance sheet.

The financial structure of vanous businesses within
the agnculture business also varies significantly.
Agnecultural production businesses typically invest
in biological assets such as crops, livestock,
and plants, which may have vaned growing and
production cycles. In contrast, agn-infrastructure
and agri-processing businesses have asset
compositions that include raw matenals, equipment,
processing facilities, and inventory, reflecting amore
capttal-intensive structure.

Hislorical financlal structure analysis: Historical
financial analysis involves evaluating the borrower's
balance sheet over time to understand trends in
asset growth, capital composition, debt levels, and
equity contnbutions. This assessment provides
clarity on the borrower’s financial health, liquidity
position, and ability to manage liabilities. Further, the
inputs from histoncal analysis (working capital days,

cash conversion cycle, etc.) will assist in validating
the assumption for projected financials.

Projected Financlal Analysis: Projected financial
analysis helps to assess the impact of additional
borrowings on fund utiization, focusing on asset
creation, revenue generation, and overall financial
structure. It will help to evaluate whether the
borrowed capital will be efficiently allocated to
productive assets that enhance profitability while
maintaining financial stability.
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Financial indicators Guidelines for the analysis

Compaosition of current
trading assets

» Compesition of inventory,
recewable, and advance
payment to supplers.

= Ageing of inventory,
receivable, and advance
payment to suppliers.

* Historical trend and
companson with
projections.

Composition of current
non-trading assets

= Composition of current non-
trading assets.

= Ageing of current non-
trading asssts.

Compaosition of non-
current assets

» Compesition of non-
current assets fived assets,
invesiments, and other non-
cumrent assets.

= Analysis of the usage of
additional berrowings.
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* The compostion analysis will help to understand the

utilization of funds in the working capital of the borrower. This
will also help to understand the nature and business model
of the borrower. The agncultural busmesses may expenence
seasonal fluctuations in inventory, receivables, and advances,
as production and sales cycles are seasonal. This analysis is
crucial in assessing the cash flow cycle and working capital
needs.

Since agnculture-related businesses often deal with
penshable goods and seasonal sales cycles, an ageing
analysis of inventory and receivables is necessary to
understand the slow-moving items/accounts and potential
write-offs.

Analyzing historical trends helps to assess the efficiency of
working capital management and its direct correlation with
sales performance. Evaluating projections provides insight
into how additional borrowings will be utilized and their
potential impact on financial structure.

The compasition analysis offers insight into the nature
and purpose of the non-trading current assets. Assessing
whether these assets contnbute to revenue generation or
operational efficiency is essential to ensure optimal fund
utilization.

Assets that do not directly contnbute towards revenus
generation should be carefully evaluated to prevent
unnecessary funds utilization.

Ageing analysis will help to identify long-outstanding
balances and unused assets that might have to be
reassessed including write-offs.

Composition analysis helps in understanding the nature of a
business. Companies with higher investments in fixed assets
are typically involved in capital-intensive sectors, requiring
significant upfront costs for physical infrastructure such as
machinery, factones, or equipment. While businesses with
lower investments in fixed assets are usually engaged in
trading or servica industnes.

The projected financial analysis will outline the mtended use
of additional borrowings, providing clanty on fund allocation
and expected financial impact. A thorough evaluation of fund
utilization is essential fo ensure that the borrowed capital is
deployed effectively, supporting business growth, operational
efficiency, and financial stability.



Guidelines for the analysis

Short term Borrowings

* Compesition of short-term
borrowing as a percentage
of:

» Total current liabilties.

» Total working capital
debt.

» Total debt.
* Usage of short-term
bormowings.

» Histoncal trend analysis and
companson with projection.

Trade-related current
sources, i.e., trade
creditors and advances
received from buyers of
trading goods

= Composition of trade-related
creditors as a percentage of:

» Total cumrent sources or
curment hiabilities.
» Total sources or total
liabilities.
» Ageing Analysis
Other current sources

= Composition of other current
sources as a percentage of:

» Total cumrent sources or
liabilities.

» Total sources or
liabilities.

» Histoncal trend analysis.

= A higher percentage of short borrowing indicates a

greater reliance on borrowed funds for meeting short-

term obligations while a low percentage suggests that the
company s managng its obligations through operational
cash flow or other sources. Also, an assessment must be
done to evaluate whether the nature of the business justifies
higher short-term borrowings.

It is important to check that short-term funds are not used
for financing long-term assets, as this can create liquidity

challenges, increase rollover nsk, and impact the ability to
meset short-term obligations efficiently.

* Trend analysis will help to identify any increasing reliance

on short-term debt, which could signal potential iquidity
concems. Companng trends with projections provides
insights into the company’s reliance on debt financing and its
ability to repay loans effectively.

A higher percentage of trade-related current sources
indicates reliance on trade credit for working capital, which
may reduce the need for short-term borrowings while a lower
percentage may suggest limited supplier credit, leading to
increased dependency on short-term debt or internal cash
reserves.

Apgeing analysis helps to assess the liquidity position and
payment cycle of the creditors. Long-overdue payments may
signal cash flow constraints or liquidity issues, potentially
affecting supplier trust and future credit terms.

It is also essential to avaluate that the supplier credit terms
are sustainable and ensure they do not lead to significant
cash outflows shortly after loan disbursal.

A higher percentage indicates greater reliance on other
curent sources, such as customer advances, loans from
directors, and other current liabilities, to manage working
capital. It 1s essential to assess the business model to
determine whether these sources like advances from
customers are sustanable and do not create potential
liquedity nsks.

Histornical trend analysis helps understand changes in
composition over ime. An increasing trend indicates a
growing reliance on these sources, which may signal
changing business practices or potential financial stress.
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Financial indicators Guidelines for the analysis

Long-term external * A higher percentage of term loans indicates greater
sources dependence on long-term financing. An evaluation must be
done 1o understand whether the busness model justifies the
= Temm loans for capex and use of long-term loans to finance long-term assets, ensunng
working capital. alignment between the loan structure and the nature of the
» Percentage of total liabilities assets. For example, an agncultural processing business
and percentage of total typically requires a significant long-term investment in
debt. equipment and machinery which will generate cash flow over
= Liages of fund nhd an extended penod.
repayment schedule. = lt's essential to understand the use of long-term loans

to ensure they are used to fund capex or sustainable

working capital investments, rather than shart-term assets.

= Other long-term sources. Further, the repayment schedules should be analyzed to
ensure that the projected future cash flows generated by
these investments align with the long-term debt servicing
requirements,

= A higher equity and reserve fund lowers financial nsk and
strengthens creditworthiness. Histoncal trend analysis will
help to track intemal fund generation, reinvestment and
dmvdend policies, and capital-raising efforts, providing a
clearer picture of financial stability and growth strategy.

« Equity and reserves.

* Other long-term sources include directors’ loans, convertible
mstruments, and long-term payables. It is mportant to
assess their nature, including equity conversion oplions and

repayment schedules, to evaluate their impact on future cash
outflows.
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Background

Nepal Rastra Bank's Unified Directive of 2080,
has referenced the Industrial Enterprise Act 2076
(Schedule 4), to define the agriculture sector of
MNepal. Referencing to the schedule which can
be cross-referenced in appendix, the manual
has categorized agnculture industry into five key
segments:

» Agri-Production
» Agri-Processing
» Agri-Infrastructure

» Agri-inputs

Agri-trading services are
considered as a cross-cutting
segment.

Taking reference of the standard credit facilities
shared above, this section outlines key
considerations that should be made for evaluating
CAPEX and working capital requirements for
agribusinesses in these segments. Supplementary
flow charts are also provided in the annexure to
bring clarity in credit extension decision making
process, where the users of this manual can work
out with tools provided to determine: the cause of
borrowing, identily the type ot asset being financed,
determine appropriate credit faciliies, and make
decisions regarding cost or value of asset, LTV
ratios, moratonum, and repayment arrangements.

4.1. Lending in Agri Production

» The agriculture production segment includes
businesses primarily engaged in acquiring,
raising, and selling plants and livestock. To
engage in these activities, they also utilize
resources such as land, capital, and labor.
The principal borrowers in this segment are
individuals or firms directly or indirectly involved
in farming activities. They can be categonzed as:

» Commercial Producers: Focused on market
sales and profit generation.
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* Subsistence Producers: Primarily farming for
personal or household needs.

From the list of activities and/or producis
mentioned in the Schedule 4 of the Industnal
Enterprise Act 2076, the following can be
categorized under the production segment:

Fruits farming, animal husbandry,
animal breeding, milk production,
tea plantation, coffee farming, silk
farming, herbs farming, fishery,
rubber farming, mushroom
production, birds farming, cotton
farming, farming of cash crops
such as sugarcane, sanpal,
ajiwan, sargam, stevia, tobacco,
jute, alaichi, keshar, oil seed,
masala cultivation, bet and
bamboo farming, private forest and
agriculture forest, bee breeding,
vegetable farming, poultry.

An agriculture producer is typically involved in
growing:

* Long-term plants
* Long-term "consumable” plants and animals
»  Short-term plant and livestock.

Definitions:

Long term plants are those plants that take
up to a year or more to mature and produce
tradable yields. When such plants mature, they
provide multiple harvests for many years. But,
once they stop being productive, they have no
or only some residual values.



Short-term plant and livestock take less than a
year to mature. Unlike the other two categones,
they are not grown for their outputs but are
rather sold in whole, either as food or as raw
matenal for further processing.

Long term “consumable” plants and animals
are those plants and livestock species that may
either take less or more than a year to mature,
Duning their lifespan, they undergo biological
transformation which allows them to produce
off spnings or other by-products like fruits which
can be sold in the market. Production usually
increases as the species mature, peaks, and
then starts to decline with age. At the end of
their life, the species themselves can be sold for

their mtrinsic value such as for meat or wood.

Examples and Categorization:

From the list of products and activities categonzed
under agn-production segment following fall under
long term plant species.

Coffee, alaichi, cotton plant, saffron plant, stevia
plant, and herbs like bay leat.

Following species fall under short-term plant and
livestock.

Tobacco, sugarcane, bamboo, jute, mushrooms,
Ivestock like: fish, bees, diferent vaneties of
herbs, different varieties of vegetables, annual

crops like ajwain, sargam, spices like ginger and
turmeric, oilseeds plants like mustard, sunfiower,

groundnut, sesame.

And, the following fall under long-term “consumable”
plant and livestochk.

Breeding animals like: goats, buffaloes, cows,
bird vaneties like layers chicken and ostrnich
that are pnmanly grown for eggs but can also
be sold as meat at the end of life, fruit beanng
trees like oranges and mangoes, mulberry trees
used for silk farming, rubber trees, anpat trees.

Note: As illustrated, while mest agricultural
production activities defined under Industnal
Enterprise Act 2076 fall under the three categones:
long-term plants, short-term plants and animals, and
long-term consumable plants and animals, there
may be exceptions. In such cases, it is essential to

identify such products or activities and follow the
institution-specific details and policies for proper
classification and decision-making.

4.1.1. A Step-by-Step Guide to Evaluate
Agri-Production Sector

Typically, the businesses in agn-production require
loan to buy or build long-term assets or to finance
NTA. The underlying activity of the agn production
business will dictate the borrowing cause, which wall
determine the nature of asset being financed, and
subsequent treatment of extended credit facilities.

Step: 1 Evaluate the nature of asset being
financed

1. Determine Type of Plant or Animal Species

a. long-term plant species

b. lang-term “consumable” plant and animal
species

c. short-term plant and animal species

2. Determine the Asset Category

a. bearer plant
b. biclogical asset
G. current asset

3. ldentify other Assets that will be Required for

a. Property, plant and equipment
b. Intangible assets

4. Assess the Stage of Growth

a. They can be at the beginming of their life cycle,
and may need to be incubated befare producing
output that can generate revenue.

b. For plant and animal species at mature stages of
their lifecycle, financing can be required to fund
net trading activities.

Once the type, asset category, and growth stage
has bean evaluated. Whether the borrower is
in requirement of CAPEX or Working Capital
Financing can be established.
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Step 2: Identify Suitable Credit Facilities

a. To identify the sutable credit faciliies, refer to
steps (1-7) under Credit Facllities > CAPEX,
and steps (1-6) under Credit Faclilitles >
Working Capital.

b. Use the tools provides in Annex (2 and 3) to
support credit facility decision making process.

Step 3: Conduct Risk Assessment

To identify appropnate nsks and subsequent
mitigation and control mechanisms, refer to section
3 Risk Assessment Guidelines. Besides general
agriculture sector specific nsks, credit facilities for
financing agnculture-production should be scanned
against the following specific nsks:

If the borrower is engaged in agncultural production
on leased land, it i& crucial to review the lease
terms and the borrower's anticipated plans for land
improvements.

a. Check the duration of the lease. If it is short-
term, this may raise concems about business
continuity.

b. Assess whether the borrower intends to make
any land improvements on the leased property.
The proposed expenses for these improvements
should be evaluated for prudence, as any
disputes regarding the leased property could
affect the contnbution of these expenses to the
business's margins.

Besides, general risk assessment, mitigation and
control measures, mandatory availing to sector-
specific insurance policy can be used as additional
risk mitigation measure in the agr-produchion.

Specific agn-insurance policies are available for
few of the long term plants, short-term plants and
livestock, and long-term consumable plants and
animals, with the facility of subsidy on premium. If
the borrower i1s engaged in those activities, they can
be mandaied to subscribe to those policies. The
list of agn-production activities that can avail agn-
insurance policies and qualify for subsidy on the
premium can be referred to in Collateral > Agri-
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insurance.

4.2. Lending in Agri Processing

Agri-processors are businesses engaged in
converting raw, unprocessed agricultural products
into finished or semi-finished goods. These
businesses typically source agricultural raw
matenals from farmers, agn-traders, or through
imports. The processed goods are then sold as:

a. Finished products to retailfwholesale shops and
traders

b. Inputs for other manufactuning businesses

c. Semi-finished goods for further processing

From the list of activities mentioned in the Schedule
4 of the Industrial Enterpnse Act 2076, the following
can be categonzed under the agri-processing
segment:

Fruits processing, food processing, milk
and dairy processing, meat processing,
fish processing and packaging, vegetable
processing, industnes producing animal feed, sik
processing, tea processing, coffee processing,
herbs processing, flower processing (making
of garland, decoration, making bouquet),
preliminary processing and operation of rubber,
processing of cash crops, seed processing,
wood industries including saw-mills, furniture,
parqueting, seasoning, treatment plant, plywood,
industries based on non-timber forest products
including paper and resin, cotton processing.

For businesses in agro-processing the financing
need can arise for buying or developing long-term
assets (LTA) or for maintaining net trading assets
(NTA).

Typically, financing for LTA assets includes
investments in Property, Plant, and Equipment,
which can be categorized as either real estate or
non-real estate financing:

a. Mon-real estate financing for non-current
assets can include funding for machinery, motor
vehicles, furniture and fotures, office equipment,
and temporary structures.



b. Real estate financing for non-current assets
can include funding for land and permanent
buildings.

Financing for net trading assets includes the
following:

a. Inventory of trading commodities, with produce
from agriculture serving as the principal raw
matenal.

b. Outstanding trade debtors from the sale of
finished producis. |t could be for agncultural or
non-agricuttural products.

¢. Outstanding advance payments to raw matenal
providers.

4.2.1. Step by Step Guide to Evaluate
Agri-Processing Sector

Step: 1 Evaluate the nature of asset being
financed

1. Evaluate the category of LTA that the borrower
seeks to finance

a. Real estate assets
b. Mon real estate assets

2. Assess the Specifics of LTA

a. Determine if the land is being purchased or
leased.

b. Determine if the building and structures are being
purchased or constructed. Establish whether
they are permanent or temporary structures.

¢. Ascertain whether the equipment & machinery
being purchased is new or used.

3. Evaluate the Category of NTA that the Borrower
seeks to Finance

a. Inventory

b. Trade Receivables

¢. lrade Payable

4. Determine Composition and Specifics of NTA

a. ldentify the composition of inventonies that

require financing, such as raw materals, work-
in-progress, or iimshed goods.

b. Determine whether financing is needed to
support seasonal inventory fluctuations or for
maintaining regular stock levels.

¢. Assess the availability of spontaneous financing
from suppliers, such as trade credit, to determine
dependency on external funding to susiain
existing business activities.

Step 2: Identify Suitable Credit Facilities

a. To identify the suitable credit facilities, refer to
steps (1-7) under Credit Faclilities > CAPEX,
and steps (1-6) under Credit Facllities >
Working Capital.

b. Use the tools provides in Annex (2 and 3) to
support credit facility decision making process.

Step 3: Conduct Risk Assessment

To identify appropnate nsks and subsequent
mitigation and control mechanisms, refer to section
3 Risk Assessment Guidelines. Besides general
agniculture sector specific nsks, credit facilities for
financing agnculture-processing industry should be
scanned against the following specific nsks:

Agri-processing businesses, especially those
producing branded products (e.g., ketchup, juice),
can face marketing nisks beyond market connectivity.
These nisks can impact product visibility, sales
volume, profitability, and overall repayment capacity.

a. i processed agricultural products compete with
established brands and low-cost substitutes,
market penetration can be challenging.

b. If the borrower has limited access to
supermarkets, retail chains, and distnbutors can
restrict product availability. Or, give preference
to established brands.

In such cases, take following assessment, mitigation

and control:
a. Assess whether the borrower has a marketing

strateqgy that includes digital presence,
promotional campaigns, and partnerships.

AGRI LENDING MANUAL 51



b. Check if the borrower can secure supply
agreements or contract-based sales models.

c. Develop cash entrapment mechanisms to ensure
that the proceeds trom sales are serviced to pay
loan and interest.

4.3. Lending in Agri
Infrastructure

Agri-infrastructure providers are businesses that
supply eguipment, machineries, and facilities to
support agricultural production, processing, and
market linkage. Their role spans across agncultural
value chain.

As per the Schedule 4 of the Industnal Enterprise
Act 2078, agn-infrastructure can include:

a. Establishment and operation of green houses.

b. Operation and management of cold storage
facilities.

c. Development and management of agricultural
markets to facilitate trade.

Beyond this, agr-infrastructure prowders can also
include businesses involved in:

a. Agri-logistics and transportation.

b. Water resource management, including imgabon
systems.

c. Building infrastructure such as warehous-ing
facilities.

d. Agricultural equipment and machinenes.

e. Information and communication technology (ICT)
services to support agncultural extension, market
access, and financial inclusion.

f. Agrncultural research, education, and extension
SETVICES.

g. Marketing and financial services tallored to the
agricuftural sector.

From the above list, and based on the purpose

they are serving, agn infrastructure segment can
be categorized into two groups.
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Core Infrastructures: Core infrastructures
augment core agriculture activities and make
direct contribution production. They can
be specialized in nature and can include:
greenhouses, irrigation systems, farm
machineries etc.

Support infrastructure: Support infrastructure
facilitate agricuiture value chain activiies by
providing spaces, services, or software. Example
can include: warehouse, transportation, finance,
marketing, and other technological services.

4.3.1. Step-by-Step Guide to Evaluate
Agri-Infrastructure Sector

Step: 1 Evaluate the nature of asset being
financed

1. ldentify the Category of Infrastructure

Determine whether the loan is being used to
finance:

a. Core Infrastructure
b. Support Infrastructure

If the business's pnmary activity is to manufacture,
sall or provide infrastructural services assets.
Their assets may need to be classified as current

asseis,

2. Assess End-User Borrowing Needs

Unlike traditional agnbusinesses, agn-infrastructure
businesses cater to end users who may finance
infrastructure either through CAPEX or through
NTA-based working capital financing:

a. ldentity whether the borrower is serving
customers who would require finance to support
therr CAPEX or NTA.

* [f the borrower is building core infrastructure
(e.g., warehouses, cold storage), the loan
undertaken by ther end user will be for CAPEX.

* | the borrower is leasing facilities or providing
services, the financing obtained by their end
users may be NTA-based working capital.



CAPEX financing is typically required by end
users who may need investments to purchase
or build core infrastructure, such as imgation
systemns.

3. Assess Factors that can Influence Demand for
Borrower's Assets

Agri-infrastructure business typically requires
financing to fund their current assets. The repayment
capacity of the borrower is therefore directly tied
to End users use case. It will therefore typically
depend on:

a. Demand for infrastructure senvices by end users
b. Avalability of financing for end-users, as they may
require credit to afford infrastructure serices.

Step 2: Identify Suitable Credit Facilities

a. Follow steps (1-8) under Credit Facllitles >
Working Capital

b. Use the tools provides in Annex (2 and 3) to
support credit facility decision making process.

Step 3: Conduct Risk Assessment

a. To identify appropnate nsks and subsequent
mitigation and contral mechanisms. Refer to
section 3.

b. Besides general agriculture secior specific
risks, credit faciliies for financing agnculture-
infrastructure industry should be scanned
against the following specific nsks:

For Caore Infrastructure,

= |f the borrower cannot timely deploy required
facilities, or reliably provide infrastructure
maintain services, service disruptions can affect
end-user desirability and retention. This can
increase financial neks.

* [f end-user demand is not demenstrable as of
present, long-term wiability of business may need
to be scrutinized.

For Support Infrastructure,

* [f the borrower lacks market reach or service
efficiency customer acquisition and profitability
can be tncky.

» [f prcing is not competitive, market penetration
and revenue growth could become constraned.

» It is cntical to assess infrastructure type,
borrowing purpose, end-user financing, and
specific risks when lending to agn-infrastructure
business. Take following assessment, mitigation
and control:

» Conduct stress test by adjusting sales forecasts
based on market demand for infrastructure.

* It revenue generation depends on end-user
uptake, then aligning repayment schedules with
peak demand periods can be considered. For
example: For example, a farmer growing rice
paddy will have a high demand for irrigation
facilities during the planting and growing
geasons when water need is crucial. So, the
irrigation facility provider will have peak sales
during this period.

» [f infrastructure has seasonal demand cycles,
a customized repayment structure may be
required, aligning with peak seasonal demands.

» Modulating loan-to-value (LTV) ratios based
on asset iquidity and market demand can be
considered.

* Assessment of competitors’ strength, availability
of substitutes, availability of complementing
services can be considered when modulating
LTV ratios.

4.4. Lending in Agri Inputs

Agriculture inputs are all pnmary raw matenals that
are used in agri-production activities. These can
include substances like seeds, saplings, fertilizers,
manures, pesticides, agro chemicals, veterinary
products, and other necessary supplies used in
the process processes.

Referencing to the schedule 4 Industrial Enterprise

Act 2078, the following activities and/or products
can be categonzed in the agn-input segment:
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Tissue culture, producers of vegetable and
flower seeds, fertilizers, Mursery business,
establishment, protection and management of
botanical gardens.

Based on the nature of business activities, agn input
providers can be manufacturers, imparter, and/or
sellers of the agr-inputs.

4.4.1. Step-by-Step Guide to Evaluate
Agri-lnput Sector

Step 1: Evaluate the borrower and nature of
asset being financed

1. Categorize and ldentify the Agn-Input Segments

Borrowers in this segment can typically be grouped
mto the following three categones or sub-segments:

a. Manufacturers: Businesses engaged in the
production of agncultural inputs, such as seed
production units, fertilizer, and agrochemical
plants.

b. Imperters: Businesses that source agncultural
inputs from foreign supplers and distnbute them
in the domestic market.

c. Retail Traders: Businesses engaged in wholesale
or retail distnbution of agncultural inputs.

2. Establish the Nature and Composition of Assets

Each category or sub-segment of borrowers
can have distinct asset compositions, which can
determine the nature of their financing needs.

Generally,

a. Manufacturers: Manufacturers asset composition

will include fixed assets such as land, buildings,
plant, machinery, and current assets in forms of
inventones and receivables.
They will typically require long-term financing
for production infrastructure and equipment,
alongside working capital for inventory
management.
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b. Importers: Importers major asset compaosition
will include current asset. Financing needs may
include short-term working capital loans to
manage procurement and distnbution cycles,
logistics and storage.

These businesses are most likely to depend
on trade finance instruments for import
procurement.

c. Retail Traders: Hetail traders tend to operate

with low capital investments. Their fixed asset
composition can include shop space, ftures
and furniture and storage rooms.

Nonetheless, such businesses will pnmarnly require
funds for inventory and cash flow management.
They will typically rely on revolving credit lines
or short-term loans to manage stock levels and
cash flow cycles.

Step 2: ldentify Suitable Credit Facilities

Financing requirements in the agn-input sector will
fall under Capex Financing and Working Capital

Financing:

a. To identify the suitable credit facilities, refer to
steps (1-7) under Credit Facllities > CAPEX,
and steps (1-8) under Credit Facllitles >
Working Capital.

* Besides standard funded and non-funded
tacilities mentioned under Credit Facilities
> Woarking Capital, retail traders may have
accessed supplier credit arrangements from
their procurement networks. Existence of such
spontaneous financing should be accessed
before determining appropriate credit facilities
and amounis.

b. Use the tools provides in Annex (2 and 3) to
support credit facility decision making process.

Step 3: Conduct Risk Assessment
To identify appropriate risks and subsequent

mitigation and control mechanisms, refer to 3 Risk
Assessment Guidelines.



4.5. Lending to Agri Traders

The agn-trading segment consists of businesses
engaged in the buying and selling of agricultural
products, acting as intermediaries between
producers and end-users. These businesses
facilitate market linkages, and operate at different
levels within the value chan.

Agri traders can be typically classified as:

a. Primary Traders: Those who purchase directly
from tarmers, cooperatives, or producer
groups and supply raw agncultural products to
wholesalers, processors, or exporters.

b. Wholesale Traders: Those procunng commodities
in bulk from pnmary traders and selling them to
institutional buyers.

c. Retail Traders: Operating in local markets,
selling agn-products directly to consumers or
businesses.

d. Export Traders: Selling products to the mterna-
tional markets, by managing international trade
operations, including quality control, storage,
and logistics.

Considering the key charactenstics of agri-trading
business, below are the specifics to evaluate credit
proposals for agn trading business.

4.5.1. Step-by-Step Guide to Evaluate
Agri-Trading Sector

Step: 1 Evaluate the borrower and nature of
asset being financed

1. Categorize and Identify the Borrower

Identify the borrower's trading model, are they:

a. Primary Traders

b. Wholesale Traders
c. Retaill Traders

d. Export Traders

2. Establish Nature and Composition of Assets

Agri traders generally operate in asset-ight madel
and prmarily invest in working capital than fixed
assets. Their assets can include:

a. Inventones: agncultural commodities in transit,
storage, or awaiting sale.

b. Trade Recevables: outstanding payments from
buyers.

c. Trade Payables: short-term obligations to
suppliers or producers.

However, for traders managing their own supply
chain, capital assets can include storage and logistic
infrastructure like: warehouses, cold storage, and
transport assets

Step 2: Identify Suitable Credit Facilities

Financing for agn-traders is mainly working capital-
based, with occasional needs for asset financing.

a. To identify the suitable credit faciliies, refer to
steps (1-6) under Credit Facilities > Working
Capital.

b. Use the tools provides in Annex (2 and 3) to
support credit facility decision making process.

c. Besides, standard funded and non-funded
faciliies mentioned under Credit Facilities >
Working Capltal, Warehouse Receipt Financing
can be another credit facility that can be extended
to businesses using stored commodities as

collateral.
Step 3: Conduct Risk Assessment

Refer to 3 Risk Assessment Guidelines for
general risks, assessment methods, and mitigation
strategies relevant to agncultural lending. Agn-
trading businesses should be specifically
scanned for risks, which anse due to the unique
characteristics of trading operations, inventory
management, demand and supply dependencies.
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Background

Apart from the standard processes for accepting
an asset as secunty or collateral to secure credit
facilities and executing documents to establish
the lender's charge over it, banks and financial
institutions may be required to consider certain
agricultural financing-specific factors. This section
of the manual descnbes them n detail.

5.1. Types of Assets and Valuation
1. Inventones:

Traded items can be accepted as security as in
the case of credit faciliies for any other types of
borrowers. However following factors will have to

be assessed and considered:

A. Raw materlals and Inputs: some agricultural
activities, especially agricultural production,
depend on biclogical transformation. They are
not comparable to any other manufacturing
or production-based business that normally
employs raw materials as its major input
and converts them into final products using
a machine-based production process. The
following considerations can be made for such
agriculture activities.

* In situations where agn- businesses use mputs to
help in the transtormation process of biclogical
assets, lenders may find it difficult to recover
their debts by sslling such assets. Therefore,
they must apply a reasonable proportion of
haircut when determining the distressed value
of such assets.

* The valuation of such agnculture assets should
be assessed with the help of a subject expert. If
the lender does not have an in-house resource
for this, it should use the services of an external
expert.

B. Work In process: Work in progress will also

be a significant part of agncultural inventory.
According to the NFRS, such stocks must
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be valued on a regular basis to reflect the
transition. However, the value cannot be relied
on for security or collateral purposes. In some
circumstances, the lender will be unable to
recover cash from partially matured agncultural
products through a forced sale of inventory,
particularly if it 1s a short-cycle plant item. The
only conceivable option is to force sell the
company as a going Goncerm.

C. Finished products: Finished goods in agncultural
inventory are inherently penishable and have
a significantly shorter shelf life compared to
finished goods in other industries. As a result,
their valuation for secunty or collateralization
purposes cannot be entirely determined
using standard methods. To ensure a prudent
approach, following options can be taken:

* The distressed value of finished goods can be
assessed using the inventory aging method,
whereby the value is progressively adjusted
downward as the goods age.

» Additional considerations can be made to align
security value with the prevailing market price
of the collateralized goods. This would reguire
evaluating the price differential between the
commodity’s value at its raw matenal or work-in-
progress stage and its market price at different
points of ime of collateralization.

* The longer time finished goods take to liguidate
the niskier it can be to rely on pre-determined
collateral value. A reasonable approach to
determine distressed value of the collateral can
be by analyzing historical vanance in market price
of the finished good commodity.

If there is any concern in the declared value, opinion
of subject matter expert can be sought.

2. Land:

Land is one of the mest accepted forms of collateral in
credit facilies. However, in the context of agncultural
lending, certain factors must be assessed to

determine the realizable value of the collateral:



» Agriculture borrowers often consolidate land
using means such as joint ownership by multiple
family members to bypass landholding ceiling
limits. if legal ownership disputes anse among
family members, it can be difficult for lenders to
recover their debts.

* In cases where agricultural land is leased for
commercial farming, tenant protection laws
may restrict the landowner's ability to iquidate
the asset. Long-term leases with statutory
protections can reduce flexibility in foreclosure,
as prospective buyers may be reluctant to acguire
land encumbered by leasehold obligations.

= The location of agncultural land can also be
another determining factor. Compared to urban
real estate, such lands are typically situated in
rural or semi-urban areas, where the buyer pool
is limited. The value of agricultural land hence
may vary significantly from its appraised market
value due to its location.

A prudent lending approach weuld reguire:

« A detailed legal review, assessment of
enforceability, and marketability analysis of the
collateralized land.

* The acceptable value of security should
be determined after conducting necessary
haircuts based on the assessments of the
abovementoned factors.

*  The valuation should be conducted with the
consultation of a subject expert. If the lender
does not have an in-house resource for thie, 1t
should use the services of an external expert.

3. Machineries and Equipment:

In contrast to general-purpose machinery, some
agnculture machinenes tend to be highly specialized
and designed for specific farming actvities. This
specialization can narrow down the buyer base and
make hquidation challenging in distress scenarios.

The distress value of farm equipment and machinery
can also be affected by the availability of repair
and maintenance facilities. f machinenes require

imported components or specialized servicing it
may limit the availability of repair and maintenance
facilities, this can lead to higher depreciation and
lower realizable value.

To ensure prudent lending lenders can consider
the following:

a. When determining the distressed value of
such assets, a reasonable proportion of haircut
may need to be applied based on factors
such as market demand, resale potential, and
maintenance accessibility.

b. Additionally, when conducting valuations,
it is generally recommended to incorporate
depreciation analysis, and to tactor in
manufacturer support, and lecal resale
conditions in the analysis.

c. lfthere is any concern in the declared value,
opinion of subject matter expert can be sought.

4. Trade Receivables:

Trade receivable can be accepted as secunty
like in the case of credit facilities for any other
types of borrowers. However, to strengthen
recovery prospects, lenders can make following
assessments:

a. Check the wiability of binding trade receivables
such as purchase order financing when
accepting them as collateral.

b. Te strengthen recavery prospects, check the
existence of cash entrapment mechanisms.

» Banks can consider the possibility of encouraging
both the borrower and end-users to maintain
accounts within the lending institution. This can
facilitate direct settlement of receivables, reduces
dversion risks, and enhances the lender's ability
to recover funds in case of defaults.

» Structuring multi-banking arrangements to
ensure greater control over recevables can also
considered.

If such mechaniesms cannot be incorparated:

* Lenders may apply appropriate haircuts
when determining the collateral value of trade
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receivables. The haircut should reflect the
borrower's creditworthiness, the relability of
recevables, historical payment patterns, and the
nsk of collection delays or defaults.

* The valuation should be conducted with the
consuitation of a subject expert. If the lender
does not have an in-house resource for thig, it
should use the services of an external expert.

5.2. Nature of Charge

To safequard against collateral nsk, a legal charge
over secunty can be established using available
standard methods:

1. Hypothecation

2. Pledge
3. Mortgage
4. Lien

This section of the manual
deals with how banks or
lending institutions can
make appropriate legal night
decision to reduce collateral
risk exposure through security
charges. The later part the
highlights key considerations
to be made when selecting
appropriate security charge
methods to mitigate collateral
risk exposure effectively.

Typically, the type of charge can be categorized
mto the following:

1. Hoating Charge

2. Fixed Charge
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Floating Charge: Assets held under a floating
charge are fungible and can fluctuate in value. So,
floating charge 1s usually used in case of working
capital loans where the underlying assets are
dynamic, such as in case of inventory and accounts
receivable. Due to fluctuating nature of agniculture
commedity prices, it is generally recommended
to establishing penodic valuation mechanisms to
ensure adequate security coverage relative to loan
exposure,

Fixed Charge: A fired charge is levied upon physical
identifiable assets. It is non-fungible and non-
transferrable. The lender retains control over the
asset, and can restrict the borrower from disposing
the asset if needed. In the case of default, fixed
charge i1s given payment priority, over floating
charge. As fxed charge reserves liguidity right of

the borrower, it is generally considered safer than

floating charge.

5.2.1. Definitions, Considerations, and
Use:

Lenders can make suitable choice regarding security
charge they can exercise by determining the nature
of the asset and the level of control required.

1. Hypothecation is a charge en movable assets
where the borrower retains possession, while the
lender holds the nght to seize and sell the asset
in case of defauli.

a. Since, the borrower retains physical possession
of the collateral this can limit the lender's
direct control over the secunty. The following
considerations can be made:

* To mitigate asset depletion or misuse, banks can
establish regular monitoning mechanisms such
as stock audits, borrower financial disclosures,
and financial covenanis.

* An assessment of borrower's financial discipline
and inventory management practices may be
essential to ensure asset availahility at the time
of enforcement.



b. This method can be used in secunng standing
crops, inventory, trade receivables, and
agncultural equipment.

2. Pledge involves the physical transfer of
possession of the secured asset to the lender,
while ownership remains with the borrower. The
lender retains the nght to sell the pledged asset if
the borrower fails to meet repayment obligations.

a. Pledging provides a high level of lender control
which can reduce nisk exposure, but it requires
physical custody of the pledged asset which
can be operationally demanding for financial
inshitutions.

b. Generally, this method can be effective when
lending to large aggregators or borrowers
managing seasonal agricultural stocks. Yet
institutions may be required to:

*» Conduct storage condition assessment to
ensure pledged assets remain in good condition
and protected aganst deterioration or lass.

= Check for third-party custodial services and
ensure that the security is not held under
third-party arrangements to prevent conflicting
legal interests. If the security is held by a third
party, the institution’s interests should be
protected through a tri-partite agreement. Such
agreements can include a clause stating that
loan and interest repayment take priority over
rent payments, meaning that rent should be
subordinate to loan and interest repayment.

« Considerations must also be given to the type
of asset that is being pledged. Agriculture
commodity that have low shelf life and penshable
in nature are riskier than commedity that can be
held under pledge for longer duration.

¢. Pledges are commonly used to finance harvested

Crops.

3. A mortgage is a charge on immovable property,
where ownership remains with the borrower, but
the lender holds a legal claim over the asset.
In case of default, the lender has the nght to
foreclose and sell the property to recover
outstanding dues.

a. Registered or unregistered status of immovable
asset can affect distressed value recovery
of mortgaged property especially in case
of agriculture land. Agnicultural land can be
mortgaged under registered or unregistered
agreements. The following implications must
be noted by the institutions to ensure they are
adequaiely safeguarded agamnst the rnisk exposure:

* Unregistered land mortgages remain legally valid
for loan amounts up to NPR 10 lakhs. For loans
exceeding this thresheld, lending institutions are
either required to register the mortgage with the
Land Revenue Office or pursue a court process
to establish their charge.

* Enforcement of unregistered mortgages
exceading NPR 10 lakhs can occurs only after
a court order; this can delay liquidation and
Increasing recovery nsks.

* Therefore, for unregistered mortgages it is
generally recommended to pursue extra due
diligence, including a thorough legal review,
borrower risk assessment, and fallback recovery
strategy before acceptance of such collateral
as secunty.

b. Mortgage-based security can be a preferred
structure for long-term agncultural loans, such

ones extended to secure CAPEX assets like land,
property, plant and equipment.

4. Lien is a charge over liquid assets like deposits

that borrowers hold with the institutions. Unlike
fived charges, which are a form security interest
over an asset, ien simply grants the lender the
legal claims over the asset. In the case of default.
The ownership and operational control of the
asset is retained by the borrower.

a. The lender has the right to seize and the liquidate
aseet in the event of a default and if the borrower
disposes the asset without settling the lien, the
lender has the nght to the disposal proceeds.

b. Liens can be used in agn-lending. Farmers can
secure loans in lieu of therr future harvests for
seasonal loans. Similarly, they may take out loans
in lien of their ivestock, ensunng repayment when

the animals are sold.
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c. Lien provides security to the lender by ensurning
repayment from the asset in case of default.
Similarly, it provides the borrower with easier
access to credit. But, it 1s a diligent practice not
be taken aganst assets other than liquid asset.
If it is to be taken, it must safeguard with set of
rights.

5.3. Insurance Coverage

Te safeguard against potential collateral risks, the
borrowers can be mandated to avail appropnate
insurance policies that are available in the market

The available insurance policies include:

a. General property Insurance: All assets, except
for standing crops and growing property plant

Crops-Input

Crops-Yield Value

and equipment, biological, and current assets can
be safeguarded with general property insurance.

. Agri-specific Insurance: Few of long-term
plants, short-term plants and livestock, and
long-term consumable planis and amimals
as defined under agri-production segment
can be safeguarded through available agri-
insurance policies. The insurance policies
can be avalled at input cost or yield value.
The following crops and livestock insurance
policies are available for growing property
plant and equipment, biological, and current
assets. The listed insurance policies also
qualify tor subsidy on premium, except for
insurance on Pheasant (Kalij), Timur, Mentha,
and Weather indexed flood insurance

Herbs-Yield Value

| Cost

Cattle

Poultry

Fishery

Bee Keeping
Ostnch

Goat

Pheasant (Kalij)"

*Subsidy not avaifalie

Timur (Sichuan Seed)"
Mentha "

Sugarcana

Cereal Seed

Cereal Crop
Vegetable

Fodder Grass
Ginger

Turmenc

Coffee

Tea

Lemon

Orange

Sour Orange (Junar)
Kiwn

Dragon Fruit

Mango

Lentils

Weather Index Drought
Weather index Flood®

Refer to Annexure 5: Agn-Insurance tor further details on types, subject matter, and insurance perils.

Beyond secunng the institution’s interests through
insurance mechanisms, it is critical to carefully assess
when to obligate or waive insurance requirements
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for agn-borrowers. Additionally, it is essential o
align insurance policies with asset values and to
adopt ongoing monitoning mechanisms fo effectively



mitigating risk and safeguarding lean recoverability.
The following key considerations can guide this
process:

a. Aligning Insurance Coverage with Collateral
Value and Risk Exposure: Institutions can
determine appropriate insurance policy type
and coverage amount based on the nature of
the product and the associated risks (e.g., crop
failure, natural disasters, or asset depreciation).

+ [f an insurance reguirement is to be waived, it
need be justified based on collateral adequacy
and risk assessment

» For example, if an insured asset is valued at NPR
2 crore, but the insurance policy covers only NPR
1 crore, the collateral is underinsured, exposing
the lender o potential losses. In such cases,
the coverage should be adjusted to align with
the asset's true value or additional safeguards
should be put in place.

« Conversely, for lower-nsk assets or self-insured
borrowers, insurance requirements may be
reduced or waived based on nsk tolerance and
alternative recovery measures.

b. Monitor Insurance Adequacy In Floating
Charge Scenarlos: If a floating charge 1s
placed on collateral (e.g., inventory, livestock,
or receivables that fluctuate over time),
insurance coverage needS to be regularly
reviewed to ensure it remains adeguate against
the outstanding loan amount. In such cases,
institutions should consider conducting penodic
reassessments of assets and adjust insurance
policies accordingly.

« For instance, in a warehouse financing
arrangement, where grains are used as collateral,
the stored quantity may fluctuate throughout
the year. If a fire or flood damages the stock
when coverage is outdated, the lender may face
unexpected recovery shortfalls. In such scenarios,
penodic insurance audits and borrower reporting
mechanisms can be implemented to ensure
insurance adequacy.
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ADMINISTRATION




Background

Effective administration of credit is an essential
aspect of ensunng the safety and soundness of
the extended credit facility. Once the decision to
extend credit has been made, the mstitution and
the borrower can formalize the loan through a
contractual arrangement. To miligate sector-specific
risks and safequard the institution’s exposure,
a sfructured system for regular monitoring can
additionally be implemented.

This section of the manual describes specifics
related to pnmary contractual agreement and loan
manitoring under the credit administration.

6.1. Primary Contract

Typical compoenents of the primary contract include:
representation and warranties, condition precedents,
and covenants. Beyond standard clauses mentioned
under these sections of the pnmary contract,
specifics related to agriculture sector can be
ncluded to mitigate sector-specific nsks.

1. Representation and Warranties: clauses under
representation and warranties section serve to
affirm the accuracy of information provided by the
bormower information and prowvide the institution with
necessary assurances regarding the borrower's
financial and operational standing. To ensure
compliance and safeguard the institutions interests,
agricultural borrower can be required to make the
following declarations:

Declaration of Land Ownership and Compliance
with Legal Limits: the borrower can be required
to declare the type of land ownership and provide
supporting legal documentation to prove it
Affirmation that the total landholding remains within
the prescnbed ceiling limits as per applicable land
laws can be an addition.

Condition and Maintenance of Inventory and
Warehouse Facilities: To ensure safety of primary
produce of the agn-business, the borrower can
be required to declare the existing condition of
agricultural inventory and storage infrastructure. In
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cases where third-party warehousing services are
used, the borrower can be required to confirm that
the facilities comply with agreed-upon standards
and are free from confhicting legal ownership and
transter bamers.

Accuracy of Financial and Operational Information:
To ensure that information provided by the borrower
is free from matenal misrepresentation, institutions
can further require borrower to attest that all
financial statements, records of inventory, and

projecied cash flows.

Clause for Remedial Action in Case of Misrepresen-
tation: The primary contract can contain provisions
allowing the institution to demand immediate
repayment or restructuning the loan if any matenal
misrepresentation is identified. Clauses reserving
the nght of institution to initiate legal or remedial
action, including but not imited to calling back the
loan, imposing financial penaltes, or reassessing
credit terms upon discovery of false or misleading
declarations can be included under this section.

2. Condlition precedents: Before the disbursement
of loans, borrowers can be required to fulfill specific
conditions precedent. These conditions can ensure
credit worthiness, safeguard institutions agamnst
potential nsks, and ensure that borrowers meet
the necessary elgibility cntena before accessing
lean funds. Given the unique risks associated
with different agr-lending segments, the following
conditions can be included in the condition

precedents:

For borrowers in agn-production,

* The borrowers engaged in agncultural production
can be mandated to provide legal documentation
proving ownership or leasehold rights ta the
land used for agricultural activities. If the land
is leased, the condition precedents can require
vahdity of lease agreement for the entire loan
tenure, and confirmation of no legal disputes
over the land.

* Some of the borrowers in this segment can avail
agr-insurance policy available in the market, and



in addition they can qualify to receive subsidy on
agnriculture insurance premium. Details of agn-
insurance policies along with scale of premium
subsidy are provided in Annex 5: Agri Insurance
Policy. Depending on the agncutture production
activity that is being carmed out, the condition
precedent can require the borrower to subscrbe
to appropnate insurance facility.

* They can be required to have access to certain
climate adaptive technology that can safeguard
the crop and livestock's production against
climate effect nsk. This can include access to
infrastructure like imgation system, temperature
control system or greenhouses.

* They can also be required to demonstrate certain
technical expertise in the specific agricultural
activities, which can be verified through
certifications, expenence, family history, or
through the involvement of qualified experts.

For barrowers in agn-processing,

= The borrowers invelved in agri-processing
can be required to present evidence of stable
and reliable sources of raw matenals, such as
contracts with farmers or suppliers.

* Toreduce the nsk of unsold inventory, contracts
with buyers, distnbuters or retailers can be

mandated.

For borrowers in agn-infrastructure,

* The borrowers engaged in agr-infrastructure
business can be required to demonstrate
evidence of demand by end-users. For this, the
borrower can be required to submit a technical
feasibility study conducted by a qualified expert,
confirming that the infrastructure project is viable
and will meet the needs of the target users.

For borrowers in agn-inputs,

* For borrowers involved in the production or
distribution of agricultural input, conditions
can mandate borrowers to obtain all necessary
requlatory approvals, including licenses from the
relevant agncultural or environmental authonties,
evidence of quality assurance measures, such as
laboratory testing or certifications.

* They can be required to have adequate storage
facilities to prevent spoilage or degradation,

particularly for penshable inputs like seeds or
fertilizers.

For borrowers in agn-trading,

* The barrower can be required to demonstrate
access 1o reliable markets, such as contracts
with buyers or membership in agncultural
cooperatives. This ensures that the traded
products have a ready market.

* For borrowers engaged in international trading,
license for export can be requested.

3. Covenants: Apart from standard financial and
operational covenants that are included in the
primary contract, some specific covenants can be
included to ensure that agri-borrowers’ nsks are
controlled on an ongoing basis:

* The borrower can be required to submit regular
production reports, including crop yields,
livestock health, and production costs.

* For agriculture producers that grow certain
long-term crops or plant species that undergo
significant biological transformation, covenant
can reguire borrowers to submit penodic asset
valuation carned out by or veriffied by sector
expert.

» Other agr-borrowers can be reguired to submit
regular reports on inventory levels, sales, and
receivables. This can help to monitor the
borrower's market performance and liquidity.

6.2. Loan Monitoring

Apart from standard monitoring procedures that
must be followed as per the institutional policy
guidelines, institutions can follow the specific on-
site and offsite monitonng activities to regulate the
nisks on an ongoing basis.

For off-site momitoning,

* (btain penodic report on agn-specific parameter
which may influence the production, stage of the
growth, yield, and health of the crop or livestock.
This can include: reporting on soil health and
nutrient level, pest and disease incidence, yield
projections, imgation and water availability, data
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related to use of inputs, market demand and
price trends.

» Make companson between the projected and
actual reports provided by the borrowers.

*» Track climate factors like temperature
and precipitation to get early detection of
foreseeable climate related nsks which may
affect the production and repayment capacity
of the borrower. These can be observed at the
official website of Department of Hydrology and
Meteorclogy.

» Check for fluctuation in national and global
commaodity prices to check for vanances in
market prices, and assess the potential impact
on the repayment capacity of the borrower.

For on-site monitoring,

= Check that the loan are not being mutualized
and are being utifized for the intended purpose.
For this, conduct periodic inspections at the
bomower's business site, including, social testing
which can cover verbal inquires with community
member or suppliers.

» Conduct regular on-site visits to inspect the
condition of agncultural assets. Verify the stage
of crop growth, health of plants, and any signs of
disease or pest infestation. For livestock, assess
the physical condition, feeding practices, and
overall farm hygiene.

» Assess the status of land, irngation systems, and
other infrastructure. Ensure imgation systems,
storage facilities, and farm machinery are
functional and adequately maintained.

» Validate land use and farming practice by cross-
checking the size and boundanes of cultivated
land against loan documents. Additionally
confirm the farming methods i.e. utilization of
fertilizers, pesticides, and other inputs align with
proposed plans and best practices. Take support
of agriculture expert to validate the practices.

» Venfy stock levels of harvested crops or livestock
products and assess post-harvest handling
practices. Heview relationships with buyers,
cooperatives, or traders fo ensure market access

and price stability.
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Annex 1: Use Cases of the Manual

This section of the manual provides hypothetical
case examples to apply credit facilities risk
assessment, financial nsk assessment, and general
risk assessment guidelines outlined in the manual.

The broad testing guidelines are based on standard
credit facilities protocaols. Credit officers should
exercise discretion when evaluating specific cases,
and ensure that nuances and complexities are
handled on a case-by-case basis.

Example 1: A case for farmer
(producer) growing mushroom

Ram Thapa (the farmer), a 34-year-old farmer from
Sunsar, has been cultivating shitake mushrooms
for the past three years. With nsing demand from
local markets and restaurants, he aims to expand his
produchon by investing in a temperature-controlled
growing facility and purchasing higher-quality
spores.

Ram, a former migrant worker, started his mushroom
farming business in 2022. He went to Malta in
2010 and also migrated to other countries for
work, returning to Nepal five years ago after the
COVID pandemic. After returning, he worked on a
mushroom farm in Udaypur. In June 2022, he leased
a plot of land and began growing mushrooms.
Starting with an initial investment of NPR 250,000,
he gradually increased his investment. With an
annual turnover of NPR 1 million and a net profit
margin of 2.5-5%, Ram 1s now locking to further
expand his business. He plans to install an AC
chamber, which is expected to increase mushroom
productvity by controlling humidity and temperature.
The AC chamber costs around NPR 1.1 million. He
has mvested NPR 2.5 million to date, of which NFR
1.2 milion comes from loans. Although the price of
mushrooms fluctuates, they generally sell for NPR
200 per kg. However, dunng pnce fluctuations, he
has had to sell them for as low as NPR 100 per kg.

The farmer is seeking a credit facility from a local
bank to finance the purchase of a temperature-
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controlled system and to purchase raw matenals
in bulk, such as sternlized sawdust and substrate
bags, to avoid price fluctuations. He also plans to
hire additional labor during peak seasons. With
confidence in the market and a satisfactory track
record, he is expressing his desire for credit to
support revenue growth and profitability. Access to
credit would enable him to optimize yields, maintain
a consistent supply, and enhance profitability.

As a credit officer how would you conduct approprate
nisk assessments and extend suitable credit facilities

to Ham Thapa?

Step 1: Establish the category type under
which the mushroom plant falls under.

» Shitake mushroom when grown in stenlized saw
dust stenlized sawdust or subsirate bags can be
ready for harvest in about & to 12 weeks after
inoculation.

* Mushroom falls under short-term plant and
livestock category. Refer to the definitlon In
4.1 lending agn production.

Step 2: ldentify suitable credit facilities.
Esiablish the maln reason for borrowing:
What is the main reason that Ham Thapa is
seeking loan? Is it to finance property, plant and

equipment? To finance intangible assets? To
finance NTA?

* The farmer is seeking loan for three main
reasons which includes the following: to build
temperature controlled system, to purchase raw
matenals, and to hire addiional labor.

» Classify the borrowing reasons into capital
expenditure and working capital. Refer to
standard credit facllittes>3.2.1 CAPEX and
3.2.2. Working Capltal.

* Typically, temperature control shed and raw matenal,
particularly, spores will fall under CAPEX financing.
MNote: Spores are preliminary capitalized
expenses. Refer to 3.2.1. Capital Expenditure
> Intanglble Assets for definition of intangible
asseds.

* The financing required to purchase saw dust,



substrate bags, and hinng seasonal labar will
fall under NTA.

» Establish other reasons why bormowing could be
required: could the borrower reguire additional
financing to purchase/ lease land? Will financing
be needed to construct temporary or permanent
structures? If such is the case, then request the
borrower to seek consultation of professional
valuer, subject specialist, and conduct necessary
due diligence. If the land is being leased conduct
detailed nisk assessment as highlighted under
3.1.5 infrastructure related risks.

Evaluaie assels’ contribution to the business:
Identify how the asset will contribute to the
farmer’'s business activity? Will the financed
assets contribute directly to revenue generation?
Or, will they make indirect contribution to business
revenue?

* Raw materials and labor can make direct
contribution to business revenue.

» Temperature control system and supplementary
structures can be considered as indirect
contributar. Whilst, these assets may not
contribute to business revenue, they can
be productivity drivers and sateguarding
mechanisms.

Determine the cosl or value of the asset belng
financed: The borrower is seeking to make additions
in forms of new temperature control system as well
as to finance trade inventonies (raw matenals). The
financing required to pay seasonal labors will fall
under operation expenditure which is generally not
covered by loans.

« To establish the cost or value of equipment.
Request the borrower for multiple quotations.
Similarly conduct professional valuation and
get cost verified by subject matier expert. If the
equipment needs to be imported, request for
proforma mvoice. Refer to Appendix 2(B) and

3(D)

Determine the LTV ratio: As per standard banking
guidelines, the loan-to-value (LTV) ratio should be
maintained within 70-80%. To ensure that the bank

has adequate security against the loan, ensure loan
amount falls under acceptable range.

* Lower LTVs if the asset being finance s highly
specialized, mtangible, or if they have risk of
hazards.

» Additionally conduct general verfication of the
declared price before deciding on the LTV.

» Calculate LTV every month. Reguest borrower to
share regular statements, including market price
for mushrooms. Additionally, consider biological
transformation of the vegetable, check for
updates in reporting standards and accounting
policy on valuation of NTA. If nsk is identified
which may affect borrower's repayment capacity,
then a lower LTV can be proposed.

* Check for factors which may impact farmers
trading cycle. Refer to Annex 3 (B) for further
details.

Establish moratorium perlod and repayment
arrangements: Generally moraterium period
should be aligned with the biological cycle of
vegetables, including gestation and harvesting
cycles. Since mushroom is a short term plant, the
moratonum perod can be less than a year. It is ill
vital to propose and approve moratorium based on
the need of the project.

» Typically, moratonum is not allowed for working
capital loans. But, in this case, since farmer's
main activity is to raise plant which is their
trading asset, moratorium can be justified,
based on institutional policies and approvals.
Refer to 3.2.1 CAPEX >Step6: Determine the
moratorium period.

* Since, mushrooms are short cycle crops, a
revolving line of credit and short (>1) payment
tenures, aligned with seasonal sales proceeds
can be considered.

Identiiy sulitable funded or non-funded credit
facllities: Banks are required to extend suitable
credit faciliies based on available standard credit

facilihes.

* Extend appropnate tacilities by determining
whether the borrower required one—off emergency
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facility that can be paid within 12 months.

Cr, will a revolving line of credit be more
appropriate? Establish if the borrower’s credit
needs can be fulfilled through cash credit, loans,
or suitable transaction or trade finance’?

A funded facility will be more appropriate in this

market prices, sales and profitability. Also request
for details of input cost. On these bases, assess the
reality and rationality of financial projection.

Same important financial ratio analysis can include
the following:

case, where one off term loan can be extended
to facilitate purchase of temperature control
system and overdraft, working capital or short
term loans can be extended to facilitate raw
material purchase.

» Refer to Annex 3 (C) Funded and on-funded

credit facilites.

Step 3: Conduct financial nsk
assessment

Conduct thorough financial ratio analysis to
evaluate farmers’ profitability, liquidity and credit
worthiness. Consider perilous years land area, yield,

Standard Projection Data Input Sheet

Sales growth analysis, which can include:
Year-on-year volume growth %, Year-on-year
sales price growth %, Sales price growth vs.
production cost growth.

Gross profit and net profit margin.

Operating profit margin.

Return on assets.

Inventory tumover ratio.

Receivable collection penod.

Debt serice ratio.

Current ratio

Loan to value ratio.

Yield PerSgFt
Total Production KG

Input cost Per 5g Ft
Other Direct Cost Per Sg Ft

Sales Price NPR
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Crve || o | o | 0| s ||

Revenue NPR
Inputs Cost NFR

Other Direct Cost ~ NPR

Total Direct Cost NPR = - = = =
Gross Profit NPR s : - - -
Indirect Cost

Land | ease Cost NPR

Electricity Cost NPR

Other Fixed Cost NPR

Interest Cost NPR

Depreciation NPR

Total Indirect

Cost NPR B - - - -

Profit before Tax NPR - - - - -

Tax NPR

Profit after Tax NPR - - - - -
Gross Profit ] 0% 0% 0% (ol (0,1
Net Profit O 0% O 0% 0% 0%
Sales Prica

_Gm it O 0% 0% 0% 0%
Yield Growth 0 0% 0% 0% 0%
Production

Growth O 0% 0% 0% 0%

Refer to 3.3. Financial nisk assessment for further detailed guidelines on conducting these assessments.
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Step 4: Conduct general risk assessment

Identify suitable risk and mitigation strategies that
maybe relevant in mushroom farming. Follow the
detailed guidelines as provided under 3.1. General
risk assoclated with agr-lending.

Step 5: Take measures to safeguard
collateral

To safequard against collateral risk, establish legal
charge over secunty by following guidelines under
chapter 5 Collateral.

Mushrooms gualify to receive agn-insurance at
input cost; based on appropriaie assessment
the farmer can be mandated to avail appropnate
insurance pohcies. If the farmer is self-insured
or if the nsk assessment shows low nisk then
insurance reguirement can be waived ofi. Refer to
5.3.Insurance coverage for further detalls.

Example 2: A case for dairy

processor: shree krishna dairy
pvt. Ltd.

Shree Knshna Dairy Pvt. Ltd. (the company), is a
dairy business located in Kathmandu. It has been
operational for over a decade and is involved in
the dairy processing business. It currently sources
milk from 1,500 small dairy farmers and processes
10,000 hters of milk daily. Due to increasing demand
for dairy products, the company plans to expand
its processing facility to increase its capacity to
40,000 liters per day.

Initially founded by Mr. Shree Krnishna as a small
dairy, the company has expanded its operational
scale establishing a state-of-the-art processing
plant in Kathmandu. Following its growth, the
company currently posts an annual turnover of NPR
200 million and a net profit margin of 2-3%. It is now
looking to construct a new milk processing plant
with modern equipment, purchase pasteurizers,
homogenizers, and refnigeration units, expand its
storage and cold store facilities, and incorporate
quality testing and automation upgrades to increase
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efficiency. The expansion would cost NFR 100
million, including the leasing of the infrastructure
of the processing plant. He has invested NPR
150 million till date, of which NPR 40 million
comes from government-subsidized loans. Their
products include dairy products ranging from milk
to processed products like sweets, curd, and ghee.
The price for milk 1= set by the Dairy Development
Corporation (DDC), while the business exercises
discretion over the pricing of value-added dairy
products.

The dairy is seeking a 7-year credit facility to
finance 80% of their processing plant expansion.
Considering the sentiment of the dairy industry
and the past expansion history of the business, it i1s
expressing his desire for credit to support revenue
growth and profit growth alongside expansion.

As a credit officer how would you conduct
appropriate nisk assessments and extend suitable

credit facilities to Shree Knishna Dairy Pvi. Ltd.?

Step 1: Establish the nature of asset
being financed.

* The expansion of the processing would involve
both real-estate and non-real-estate asseis
as the expansion includes the leasing of the
building and land alongside the purchase of the
machinery.

* The land and building for the processing plant
are to be leased, while the equipment and
machinery to be purchased is new.

Step 2: Identify the suitable credit facility

Establish the maln reason for borrowing: What
is the main reason that the company is seeking loan.
Is it to finance property, plant and equipment? To
finance intangible assets? To finance NTA?

* The business is seeking credit facility for four
main reasons: to construct a new milk processing
plant with modern equipment, purchase
pasteurizers, homogenizers, and refrigeration
units, expand its storage and cold store facilities,
and incorporate quality testing and automation



upgrades to increase efficiency.

« Classify the borrowing reasons into capital
expenditure and working capital. Refer to
standard credit facllities>3.2.1 CAPEX and
3.2.2. Working Capltal.

* The above expansion plans fall under capital
expenditure.

= Establish other reasons why borrowing could be
required: could the borrower require additional
financing to purchase/ lease land? Will financing
be needed to construct temporary or permanent
structures? f such is the case, then request the
borrower to seek consultation of professional
valuer, subject specialist, and conduct necessary
due diligence. As the land is being leased,
conduct detailed nsk assessment as highlighted
under 3.1.5 Infrastructure related risks.

Evaluate asseis’' contribution to the business:
Identify how the asset will contnbute to business
activity? Will the financed assets contribute directly
to revenue generation? Or, will they make indirect
contribution to business revenue?

* The factory expansion increases the company's
daily production capacity from 10,000 liters to
40,000 hters. Hence, an increased output would
directly contribute to higher revenue generation
for the company.

* The factory expansion would also indirectly
contribute to revenue generation as the purchase
of refngeration systems and expansion of storage
and cold stores enable preservation of dairy
products, increasing the company's bargaining
power.

* It would allow the company to generate
operational efficiency. This would cause a
reduction in operational costs, which eases cash
flow constraints.

Deiermine the cost or value of the asset being
financed: The borrower i1s sesking to expand its
processing plant. To establish the cost or value
of equipment, request the borrower for multiple
quotations. Similarly conduct professional valuation
and get cost verified by subject matter expert. if
the equipment needs to be imported, request for
proforma invoice. Refer to Appendix 2(B) and

3(D). Also can refer Industry standard CAPEX
cost for reallstic comparison.

Determine the LTV ratio: As per standard banking
guidelines, the loan-to-value (LTV) ratio should be
maintained within 70-80%. To ensure that the bank
has adequate security against the loan, ensure loan
amount falls under acceptable range.

* The company has requested for a LTV of 80%.
As the asset being financed, a dary processing
plant, is highly specialized, there may be higuidity
CONCerns.

* As the land for the processing plant is to be
leased, the escape value for the project is highly
dependent on the equipment of the processing
plant. Hence, a LTV of 80% may be considered
too high for such borrowing and a lower LTV
may be explored.

» Additionally conduct general venfication of the
declared price before deciding on the LTV.

Establish moratorium perlod and repayment
arrangements: Generally, moratonum period
should be aligned with the construction cycle. Since
the land and building for the processing plant is
being leased, the company would need to purchase
the required equipment and expand its storage and
cold store facilities duning the construction penod.
it is wital to propose and approve moratorium based
on the need of the project.

* The construction period for the processing plant
can be estimated to be shorter than the usual
construction penod as the land and building are
being leased. Hence, the moratorium penod
should be aligned with the estimated time
required by the company to source and procure
the require equipment and expand its storage
facilities.

Identiiy sulitable funded or non-funded credit
facllities: Banks are required to extend suitable
credit faciliies based on available standard credit

facilihes.

» Extend appropnate facilities by determining
whether the borrower required one-off
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emergency facility that can be paid within 12
maonths.

*» Or, will a revolving line of credit be mare
appropnate? Establish if the borrower's credit
needs can be fulfilled through cash credit, loans,
or suitable transaction or trade finance?

» A funded facility will be more appropnate in this
case, where one off term loan can be extended
to facilitate expansion of the processing plant.

= Refer to Annex 3 (C) Funded and on-funded
credit facllitles.

Step 3: Conduct financial nisk
assessment

Conduct thorough financial ratio analysis to
evaluate the company's profitability, hiquidity and
credit worthiness. Consider market prices, sales
and profitability by incorporating any seasonality in

Standard Projection Data Input Sheet

this business segment. Also request for details of
input cost. On these bases, assess the reality and
rationality of financial projection.

Same important financial ratio analysis can include
the following:

» Sales growth analysis, which can include:
Year-on-year volume growth %, Year-on-year
sales price growth %, Sales price growth vs.
production cost growth.

* Gross profit and net profit margin.

* Operating profit margin.

* Return on assets.

* Inventory tumover ratio.

* Receivable collection penod.

* Debt service ratio.

« Current ratio

* Loan to value ratio.

e Lo Lol ma | e | | o]

For each product

Input Liters
Chum Rate Liters
Production Liters
Input cost Per Litre
Other Direct Cost Per Litre
Sales Price NPR
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Crve || o | o | 0| s ||

Revenue NPR
Inputs Cost NFR

Other Direct Cost ~ NPR

Total Direct Cost  NPR = - = = =
Gross Profit NPR - - - - -
Indirect Cost

Land | ease Cost NPR

Electricity Cost NPR

Other Fixed Cost NPR

Interest Cost NPR

Depreciation NPR

Total Indirect

Cost NPR - = = = =

Profit before Tax NPR = = = - =

Tax NPR

Profit after Tax NPR - - - - -
Gross Profit ] 0% 0% 0% (ol (0,1
Net Profit O 0% O 0% 0% 0%
Sales Prica

_Gm it O 0% 0% 0% 0%
Yield Growth 0 0% 0% 0% 0%
Production

Growth O 0% 0% 0% 0%

Refer to 3.3. Financial nsk assessment for further detailed guidelines on conducting these assessments.
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Step 4: Conduct general risk assessment

Identify suitable risk and mitigation strategies that
maybe relevant in dairy production. Follow the
detailed quidelines as provided under 3.1. General
risk assoclated with agr-lending.

Step 5: Take measures to safeguard
collateral

To safequard against collateral risk, establish legal

charge over secunty by following guidelines under
chapter 5 Collateral.

Example 3: A case for
cardamom trader: Everest
cardamom traders Pvt. Ltd.

Everest cardamom traders Pyvi. Ltd. (the company)
is & mid-sized cardamem trading business based
in Taplejung, Nepal. The company has been
in operation for over a decade, sourcing large
cardamom from over 1,200 smallholder farmers
across the region. It processes, grades, and exporis
cardamom to both domestic and international
markets, pnmanly India.

Due to rising global demand for premium-grade
cardamom and increasing trade opportunities,
the company plans to expand its operations by
increasing its processing, packaging, and export
capacity. The expansion will allow the trader to
handle 200 metnic tons annually, up from the current
BO metnc tons.

To support this growth, the company requires NPR
100 million for mfrastructure upgrades, including:
construction of a modern grading and processing
unit, installation of advanced drying, grading, and
packaging equipment, and working capital for bulk
procurement of raw cardamom from farmers

The company has approached a bank for a credit
facility covenng 75% of the project cost (NPR 75
million), with the remaining 25% funded internally.
They have requested a 5-year term loan for
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infrastructure investment and a revolving working
capital loan to support procurement and export
operations.

As a credit officer how would you conduct approprate
nisk assessments and extend suitable credit facilities

to the company?
Step 1: Categorize the Trader

* Based on its procurement practices, Everest
cardamom traders Pvt. Ltd. qualifies as a pnmary
trader.

* From a sales perspective, the company operates
as both a pnmary and wholesale trader.

Step 2: Identify Suitable Credit Facilities
Establish the Primary Borrowing Purpose:

* The borrower requires financing for both capital
expenditure (CAPEX) and working capital needs.

Assess the Cost or Value of CAPEX:

» Since the trader is seeking financing for two
major investments—the construction of a modem
grading and processing unit and the purchase of
specialized equipment and machinery—the cost
exceeds 20U of total financing.

* In such cases, a professional valuer's
assessment, along with supplier quotations
and pro torma invoices, should be obtained.
Refer to Annex 2(A) for tools and evaluation
guldelines.

Evaluate the Assei's Contribution to the
Business:

* The assets beng financed are direct contnbutors
to the business.

« Direct contributors (e.g., processing and
grading equipment) justify higher loan-to-value
(LTV) ratios, whereas indirect contributors
(e.g., general infrastructure improvements) may
warrant lower [TVs.

* Given that the assets in this case are highly



specialized, they may pose resale risks, which
could further justify a lower LTV ratio. Refer
to Annex 2(B) for tools to assess asset
contribution.

Asszess Sales Patterns and Trading Cycle Risks:

Consider whether the sales are contract-based and
identify factors that could affect trading cycles, such
as:

= Advance payment requirements for cardamom
procurement.

= Inventory receivable days and potential delays
in cash inflows.

* Possible disruptions in supply, distnbution, or
processing due to market or logistical factors.

Use tools provided In Annex 3(B) to analyze these
vanables and structure the loan accordingly.

Detarmine the Cost or Value of Working Capital
Neads (Net Trading Assots - NTA):

» Use tools in Annex 3(D). To establich the cost
of trading inventory financing.

* Ensure that inventory valuation complies with
Nepal Financial Reporting Standards (NFRS)
and that statements are regularly updated.

Establish the Moratorium Period and Repayment
Terms:

= Since, the equipment are ready to install machine,
the company may not need flexible moratorium.
However, it may be essential to evaluate the
Iifetime of the asset and to match repayment
penod with the life of the asset.

» For working capital, align repayments with
the seasonal nature of sales, harvesting and
procurement period of input and peak sales

penod allowing flexibility in installment payments.
* The business may also be encouraged to seek
forward contracts or price-lock agreements with
major buyers to reduce revenue unpredictability.

Identify the Most Suitable Credit Facllity:

» Based on the borrower's financing needs, extend
the most appropriate funded or non-funded
credi facilites.

» Refer to Annex 3(C) for available standard credit
facilities and tailor them fo fit the business's
CAPEX and working capital requirements.

Step 3: Conduct financial risk
assessment

Analyze the company's operating performance,
cash flow, and financial ratios, to identify key
financial risks for the trader. Given the seasonal
nature of cardamom, and likelihood of the prices
being influenced by seasonality, demand-supply
imbalances, and trade policies it may also be
essential to analyze the business's histoncal cash
flow trends, projected Cash flow & debt servicing
capacity, revenue trends and profitability, market
Competitiveness & Pricing Risks.

Refer to 3.3. Financlal risk assessment for
further detalled guldelines.

Some important financial ratio analyses can include
the following:

* Profitability rafio

* Revenue trends

* Retumn on asset

» Current ratic

* Inventory turnover and working capital cycle
= Debt to equity ratic
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Standard Projection Data Iinput Shesot

I N oy o e ey e

EGKE

Capagcity

Utilization 0

Annual Processed

Cluantity Lt

Input cost NPR Per Kg

Other Direct Cost NPR Per Kg

Sales Price NPR Per Kg
Sales Price
—m EIESETNEETIEDN
Revenue
Inputs Cost NPR

Other Drect Cost NFR

Total Direct Cost NPR = = = = =

Gross Profit NPR = = = = =
Indirect Cost

Lease Cost NPR

Electricity Cost NPR

Salary Cast NPR

Other Fixed Cost NPR

Interest Cost NPR

Depreciation NPR

Total Indirect

Cost NPR - - - - -
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Profit before Tax NPR -
Tax NPR

Profit after Tax NPR 5
Gross Profit % 0%
Net Profit % 0%
Safes Price %

Growth

Yield Growth Yo

yoddciion %

Growth

Step 4: Conduct general risk assessment

Identify suitable nsk and mitigation strategies that
maybe relevant in Trading. Follow the detailed
guidelines as provided under 3.1. General risk

associated with agri-lending. Some key risks can
include:

* |abor and mechanization nsk
= Supply chain disruption and inventory risk
» Cumency nisk (for export market)

Step 5: Take measures to safeguard
collateral

To safeguard against collateral nsk, establish legal
charge over security by following guidelines under
chapter 5 Collateral.

Example 4: A case for agri-
input supplier: AgroGrow
supplies pvt. Ltd.

AgroGrow supplies pvt. Itd. (the company) is a mid-
sized maize seed importer in Udaypur distnct of
Koshi Province, supplies hybrid maize seeds to local
farmers. The company imports seeds in bulk from
international suppliers, from India. The suppliers
require 100% advance payment, while sales to

0% 0% 0% 0%
0% 0% 0% 096
0% 0% 0% 0%
0% 0% 0% 0%
0% 0% 0% 0%

local retaers and cooperatives operate on a 45-day
credit cycle. This creates a mismatch in cash flow
and working capital constraints for the company,
especially dunng peak demand seasons.

To bridge this gap, the company 1s seeking a
working capital loan of NPR 2 million to finance bulk
seed imports. With this loan, the company ams to
maintain steady inventory, and fulfill market demand,
and increase its annual sales by 25%.

As a credit officer how would you conduct
appropriate risk assessments and extend surtable
credit facilities to AgroGrow?

Step 1: Categorize the agri-input supplier
» The company is involved in import business
since it sources hybnd maize seeds from foreign

suppliers and distnibutes them in the domestic
market.

Step 2: ldentify suitable credit facilities

Establish the Primary Borrowing Purpose

* The borrower requires a loan to finance its net
trading assets.

* Pnmanly, financing is needed to support trade-
refated current assets, mainly to fund seed
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supplies (traded inventones), trader recevables,
and payments fo suppliers.

» Refer to Annex 3(A) for tool to understand NTA
borrowing determinants.

Assess the Cost or Value of NTA

* Determine the cost or value of trading inventory,
trading receivables, and trade payables being
financed.

» Follow the guidelines provided in the tools found
in Annex 3(D) to identify factors that may affect
MNTA borrowing determinants.

= Further, follow the guidelines provided in Annex
3(B) to identify tnggers that may change trading
cycles and influence NTA growth.

Establish the Moratorium Period and Repayment
Terms

» A moratonum will not apply since it is a short-
term loan.

* The repayment penod should align with the cash
conversion cycle.

Identify the Most Suitable Credit Facllity

» Assess funded and non-funded credit facilities
that may be most suitable for the business.

* The business may require a revolving line of
credit, which may be fund-based or non-fund-
based. Trade finance serves as a fund-based
facility, while non-fund-based facilities can
include letters of credit.

* Use the tool provided in Annex 3 (C) to make
decisions regarding suitable credit facilities
using standard credit facilities.

Step 3: Conduct financial risk
assessment

Get an understanding of cash conversion cycle by
analyzing the following factors:

» Determine the lead time for imports, such as
import shipment days.

» Understand the inventory turover penod and
receivable days.

Step 4: Conduct general risk assessment

Identity suitable risk and mitigation strategies that
maybe relevant to the buisness. Follow the detailed
guidelines as provided under 3.1. General risk
assoclated with agri-lending.

Step 5: Take measures to safeguard
collateral

To safequard against collateral rigk, establish legal
charge over secunty by following gquidelines under
chapter 5 Collateral.




Annex 2: Step by Step Process to Determine CAPEX Credit

Facilities

borrowing
reazon(z)?

=lg it for
property,
plant and
equipment
7

=lz it for any
intangible
asset(z)?

=lz it for
buying and
raizing
biclogical
azzets?

Step 2:
How doss
the asset(s)
contribute to
the
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business?
»Dioes 1t
have s
direct role
in the core
business
activity?

*Doesnt
provide an
indirect
support in
the core
business
activity?

= iz it difficult
1o establish
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business?

Step 3:
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= credit
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require a
lang-term
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plan to use
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deferred

payment
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Step &

What is the
cost or value
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asset(z)?
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annex 2(a)
for further
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StepS:
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e the loan-
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Standard
would be 70
1o 8050

= Plzaze
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for further
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period
required 1o
repay the
lpan?
*Does it
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> 1 year?

Step 7:
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repayment
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57

=Wouid the
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repayment
plan?
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one-off
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Annex 2(A): Determining Cost or Value of Asset

Cost or Value of

the Azesis
I
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MNew aszst(s) Loan refirancing
| {=wapping)
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Mew plamt, Uzed plant Biological
Land Construction machineny, miachinery, ;Igcggm? ="
equipment, or equipment ar -J;Jﬂfem.ngm
other FA OFA Y
i gk i3 = Land andfor
construction =
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=l L ocal inquiries? | In_t_ernaJ Ak Sl the subject el
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S proforma ||| nemal due o ik
invaice? diigence? Subject
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= yerficifcation -
Professional Professional Cozt reverified if direct
= waluation? - i | B valustion? - I againzt the contributor
the cost »20% | [the cost > 20%: Professianal Profezsional |  initial cost at
= valuation? - if |l=l valuation? - the fime of
the cost >00% the cost »20% glzbursement?
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= it any plant cost
> venﬁ—;.;ll:;?;'? b Cost verified by Ciost verified by =0005
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caze of deferred
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Annex 2(B): Determining Cost or Value of Asset
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lowering LTV
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Annex 3: Step by Step Process to Determine NTA Credit Facilities

4

Step 1:
What iz the
rrain
borrowing
reasonls)?
=|g it for net
trading
assets

(NTAJ?

*Please refer
the annex
3(a) for
further
guidelines for
understandin
g the
components
of MTA

*Pleaze refers
o annex 3{b)
for further
understandin
g the triggers
for growdh in
the NTA

Step 2:

What land of

credit facilties

can satizfy the

nesds?

= Revohing
lines of
credit?

» Dne-off
emerjency
Tacilty?

= long-term
loan?

»Flegze refer
the annex
3ic) for
further

guidefines.

Step 3:

What i5 the
cost or value
of the
azset(s)?

* Pleaze refer
the annex

3(d) for
further
guidelines.

Step 4
What should
b= the loan-to-
value (LTV)
ratio?

Standard
would be TOta
B0%, mainly
based on the
following
factors:

|z it 3 specific
asset that
would be
difficult to

s=ll?

If it a case of
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doez the the
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current
eztimated
value by >

10567

sifita
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any nsk of
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4

Steps:
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require a
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penod? If yes,
why?

Step 6:

What should
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loangs that
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P If yes, what
would be the
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require a
covenant to
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proceeds?
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Annex 3(A): NTA Borrowing Determinants

EBomrowing Causses

Iz it due o Increase in Met
Trading Asssts (NTAN

v

Is it for financing trade-
redated current asseis?

v

Iz it for refinancing trads-
related current fiabiffies?

v

v
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Trade receivables or
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Trade credit or advance
received from buyers?
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Are they relatsd to

arm produce (iving or
—»  plant), standing annzal
crops?
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Annex 3(B): Factors Influencing NTA Growth
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Annex 3(C): Funded and Non-Funded Credit Facilities

What tyoe of oredit
Tacilitiss would guit the

purpoest
l
W N W
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Annex 3(D): Determining Cost or Value of Asset

What iz the costor
value of the azcet(s)?

Financing for Met Trading

Azsetzs (NTA)

Refinancing {swap) loan

Trading Inventony

Trade recewvables?

Tragds payables?

Iz the latest position of

MTA availabie?

Iz the statement regular
and updated®

Iz the statement regular
and updated?

Iz the statement regular
and updated?

Coas the credit reguest

reconcile with current
autsiandings?

Doss the valuation
comply with the NFRE?

Arz all the receivables
related fo zale
ransactions?

Are all the payables
rejated to purchase
tranzactions?

= there any change in
—1 accounting policy on the
valuation?

Are doubtful and bdd
debts properly declarsd?
¥ i

What iz the pravailing
market price?

Does the value take into account
the natural transformation (bio. assets)?
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Annex 4: Agriculture Segments
The Industnal Enterprise Act 2076 (Schedule 4): Industnies Based on Agnculture and Forest Products

1. Fruits farming or fruits processing;

2. Producthion, processing and storage of food products;

3. Animal husbandry, birds farming (including ostrich), animal breeding, challa kadne business, and
production and processing of meat;

4. Industnes preducing milk and processing of dairy products;

5. hishery, production, processing and packaging of fry;

6. Industnes preducing animal feed from agro-products as the primary raw matenals;

7. Silk farming and processing;

B. Tea garden, tea processing;

8. Coffee farming and coffee processing;

10. Herbs farming, herbs processing;

11. Production of vegetable seeds;

12. Vegetable farming, vegetable processing;

13. Establishment and operation of green-houses;

14. Bee keeping (bee breeding, honey production and processing;

15. Honculture, flower processing (making of garland, decoration, making bouguet, including production
of seeds);

16. Nursery business, establishment, protection and management of botanical gardens, inclusive of tissue
culture;

17. Rubber farming, preliminary processing and operation of rubber;

18. Operation and management of cold stores, agnculture markets;

19. Establishment and management of a community, leasehold, partnership, private forest and agniculture
forest, and other non-timber forest products;

20. Commercial farming and processing of cash crops (such as sugarcane, cotton (kapas), sanpat, sajiwan,
sweet sargam, stevia. ..., tobacco, zute, alaichi, keshar, oil seed. Mashala cultivation, dalahan, etc. and
production of their seeds);

21. Bet, bamboo farming, bet, bamboo and other natural fiber products;

22. Processing of seeds;

23. Wood industnes including saw-mills and fumniture;

24. Wood industries such as parqueting, seasoning, treatment plant, ply wood, composite, board;

25. Industnes based on other non-timber forest products including paper and resin;

26. Industries producing mushroom, tissue culture {producing plants through new technology), agroforest;

27. Cotton farming, production and processing of cotton and cotion seeds.
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Annex 5: Agri-Insurance Policy

Livestock

Insurance | Subject Matter of Insured Perils Remarks
Type Insurance
Cow

Cattle

Poultry

Calf (female)-up to 1
year

Calf (female)- above 1
year

Milch cow

Buffalo

Calf (female)-up to
1.0 year

Calf {female)- above

1.5 year
Milch buffalo

Yak

Calf (female}
Heifer

Miich yak
Adult yak

Pig

Stud bull/buffalo
Local breeds
Cross breeds

For meat production
Broiler

Duck

Turkey

For egg production
Layer

Duck

Guinea fowl (laukat)
Local chickens / hens

Fire, lightening, Hood,
Inundation, Drought,
Landslides, Mudslides,
Storm, Hailstorm,
Snowfall and Frost,
External Accidental
Means, Diseases, PBeath,
Infertility

Fire, Lightening,
Earthquake, Flood,
Inundation, Landshde,
Subsidence, Storm,
Hailstorm, Snowfall,
Frost, Edernal accidental
reasons, Death caused by
illness or diseass.

Sum nsured to be
determined on the
basis of local price, or
on the recommendation
of vet technician, ward,
or vet hospital.

Sum insured to be
determined on the
healh condition and
productvity.

For parent and layer
premium is apphcable
IS per annum.

For broiler premium is
apphcable for short-
term (B weeks).
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Farming

Keeping

Goat

Fish production
(technology wise)
Semi-intensive farming
-10,000 /ha

Intensive farming —
15,000 /ha

Trout — 100 per sq.
Mother fish — 867/ha
Panga Fish-70,000/ha/
Chhadi Fish —
2,00,000/ ha

Housing

Bee-hive (including
bee)

Other input cost

Ostrich tarming

Goat raised for ;
breeding, milk and
meat

Nepali Kali

=7 AGRI LENDING MANUAL

Fire, Lightening,
Earthquake, Flood,
Inundation, Landshida,
Subsidence, Storm,
Hailstorm, Snowfall,

Frost, External accidental

reasons, Death caused
by illness diseass, lack
of oxygen, ammonia, and
poisonous matenals

Fire, Lightening,
Earthquake, Food/
Inundation, Landslide,
Subsidence, Stom,
Hailstorm, Snowfall,
Frost, Death caused by
iliness/disease, Damage
by parasite, Damage
by poison in the hive,
Damage at grazing
location, Damage by
road accident duning
transportation for the
purpose of grazing.

Fire, Lightening,
Earthquake, Flood/
Inundation, Landshde,
Subsidence, Stom,
Hailstorm, Snowfall,
Frost, Death caused by
illness/disease except
death by bird flu.

Fire, Lightening, Flood/
Inundation, Drought,
Landslide, Mudshde,
Storm, Hailstorm,
Snowfall, Frost, External
accident means,
Dizseases

Fire, Lightening,
Earthquake, Hood/
Inundation, Landslida,
Subsidence, Storm,
Hailstorm, Snowfall,
Frost, External accident
means, Death by illness/
diseases

Maximum insured
price is dependent on
product price.

The sum insured must
be reduced by 20%

each year.

The sum msured is
dependent on the cost
of ostrich.

The sum msured to be
fixed as per the local
price, praductivity,
and recommendation
by concemed vet
technician.

The sum msured ta
be fixed as per the
prescribed formula of
the msurance policy.

No subsidy available on

premium.



Crops with Insurance policles avaliable on Input cost.

Insured Perils Remarks

insurance Type

Vegetables,
Fruits, Potato
Farming

Mushroom

Banana

Cardamom

Subject Matter of
Insurance

Vegetable Farming
Fruits Farming
Fotato Farming

Mushroom plant

Tunnel/shed cost

Banana Farming

Cardamom Farming

Fire, Lightening, Earthquake,
Flood, Inundation, Landshde;
Subsidence, Storm,
Hailstorm, Snowfall, Frost,
External accidental reasons,
Death caused by illness,
disease, and insects.

Fire, Lightening, Earthquake,
Hood, Inundation, Landshde,
Subsidence, Storm,
Hailstorm, Snowiall, Frost,
Death caused by illness and
disease,

Fire, Lightening, Earthquake,
Hood, lnundation, Landslide,
Subsidence, Storm,
Hailstorm, Snowfall, Frost,
External accidental reasons,
Death caused by illness,
digease, and insects.

Fire, Lighterung, Earthquake,
Flood, Inundation, Landslida,
Subsidence, Storm,
Hailstorm, Snowfall, Frost,
External accidental reasons,
Death caused by illness,
dizease, and ingecis.

Crops with Insurance policies available on yield value:

» Sugarcane

* Cereal Seed
» Cereal Crop
* Vegetable

» Fodder Grass
« Ginger

» Tumenc

« Coffee

* Tea

* Lemon

* QOrange

« Sour Orange
v Kiwi

* Dragon Fruit
» Mango

* Lentls

*  Timur

+ Mentha

Maximum sum msured
depends on the input
cost for the entire
period from plantation
to harvesting.

Maximum sum insured
depends on input cost
of mushroom farming,
including cost from
plantation to harvesting.

Maximum sum insured
depends on input cost
for the entire penod,
including cost from
plantation to harvesting.

Maximum sum nsured
depends on input cost
for the entire penod,
ncluding cost from
plantation to harvesting.
One plant can be
insured up to 16 years.
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Subsidy Detalls:

All livestock and crops listed in Annex 5, except for Phesant, Timur, and Mentha qualify to receive subsidy
on insurance premium. The scale of premium subsidy i1s as below:

Sum insured range (NPR) | Subsidy in premium

0 to 50,00,00
50,00,000- 100,00,000

Above 100,00,000

80%
65%

20%

Additionally, under the weather index insurance policy, subsidy 1s available in an event of drought but

not in the event of fflood.

Annex 6: Warehouse Receipt
Financing (WRF)

Background

Warehouse Receipt Financing (WRPF)is a globally
accepted financial instrument devised to aid and mprove
access to finance in the agncultural sector. A warehouse
receipt financing model s based on transfemng the nsk of
the lender from the producer to the warehouse operator
who holds the goods for the producer in the capacity of
abailee. When loans are provided aganst the secunty of
the warehouse receipt issued by the warehouse operator,
it becomes a nipartite transachon constituting a contract
of pledge.

An efficiently designed WRF system can provide vanous
benefits for all parties involved. Global expenence shows
that, to achieve these benefits, the receipt system should
be based on a well-designed and enabling regulatory
framework that ensures its ntegnty and transparency.

In markets such as Nepal where 23 percentof s GDP s
contributed through the agneulture sector whie employing
over 60 percent of the workdorce, WRF can stimulate the
sector for increased mobilization of funds and productive
output white countenng the inherent nsks.

Context

The current NRB guidelines and directives are
primanly focused on the procedures for prowiding
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consistent working capital financing for commercial
credits. The regulations do not, however, fully deal
with the specific needs of WRE

Only four forms of financing are envisioned by the
current version of the Working Capital Financing
Guideline 2079:

Credit lines for trade finance,

» Revolving cash credit for fluctuating working capital
(FWC) neads,

* Permanent working capital (FWC) for long-term
working capital needs, and

» Lpans for financing one-oft or temporary financing

needs.

A wide vanety of owners, each with a ditferent
scale, may use the warehouse facility to store their
goods. For each batch of consignments received
from these owners, the warehousing company
will issue a Warehouse Receipt (WR) against
goods received for storage in their facilities. The
fundamental objective of WRF would be defeated
if all these transactions must be accommodated
within the present working capital financing
framework. The fundamental principle of the WRF is
specific transaction finance. Therefore, the concept
of drawings from an emnibus line of credit would
not be compatible with it in toto.

The warehouse facility may be used by several owners
at different times and the amount of inventory each
owner holds can vary as well. Therefore, rather than



allowing drawings under a standard working capital
line, banks and financial institutioris (BH) would be
better off using a transachon finance product ke WRF
to meet such fimancing needs.

Benefits

WRF will help the stakeholders in the following
aspects:

Small and medium-sized agribusiness awners, in
particular, struggle with the ease of access to regular
credit lines of BFls. The main reasons for this are a
lack of reach and collateral. Obtaining real estate
collateral is not mandatory for BFle as per current
working capital guidelines issued by NRB. They still
lack the confidence to completely waive it, though.
lt has proven to be a major obstacle to scaling up
the actvities. The WRF would be a useful tool for
reducing nsk. Both the potential borrower and BHs
may benefit from it. Both parties can use the WR
as a tangible means to attest to the legiimacy of
the underlying transaction and as an effective form
of secunty.

Currently, the commodities market is dominated
by middlemen. They play a crucial role in the value
chain, namely in the distnbution and storage of
seasonal products. They may also be the cause of
abnormalities in the market at certain times. An efficient
WRF ecosystem would counter those situations and
bring order to the market. This 1s true because small
and medium-sized farmers may increase their ability to
hold inventory by having direct access to the facility.
At the same time, the facility can also be used by
the current aggregators to store their inventory.
Consequently, both participants in the value chain
may benefit.

Lenders have been offenng credit facilities sacured
by hypothecation over the borrower's inventory
stored n owned or rented premises. There are situations
where it is the only possible secunty, particularly in the case
of large bomowers. WHF can ease the lenders’ discomiort
when they are relying only on the hypothecation charge
over the cumrent assets of the bomower. Furthemnore, it
can also reduce their urge to seek real estate collateral

as addiional secunty, particularly in the case of small and
medium-sized borrowers.

Lending and borrowing processes can be made
transaction-backed with the aid of WRF. Every
transaction will be supported by a receipt. It will
assist the lenders in establishing the transaction
and location of the inventory. it will also lessen their
administrative hassles and expenses. These all
help emphasize the mportance of the receipt, which
eventually can serve as a legitimate financial mstrument.

Recommendation

Considering the, it is now essential to create a
WRF-fnendly environment. Particularly for the
country's agricultural (productive) sector, a separate
regulation on the subject can help codify the entire
process and help develop a new efficient financial tool.
This document seeks to make key recommendations
that will help create a balanced environment, make
transactions easier and put in place the reguired
sateguards.

They are listed below:

The warehousing company must have a proper
infrastructure to safely store the concerned
commodities and items. It should also have a
comprehensive system and process for issuing a WR
and maintaining records for faciltating WRFE.

Thete shall be a general tri-party agreement between
the BH, the warehousing company, and the borrower
before extending the WRF facility to a borrower.
The agreement shall cover the nghts, duties, and
obhgations of all the parties. It shall remain valid until
it is revoked with the consent of all three parties.

The warehousing company must 1ssue a WR after
all necessary checks, i.e., weight, quality, etc. The
receipt should denote, at least but not limited to, the
details regarding the owner, item, quantity (volume), date
of receipt of the goods, date of issuance, date of expary,
nsurance details, storage life of the goods, declared
purchase pnce, etc.
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The WR can be issued in paper or digital form.

In the case of a paper-based WR, the BH engaged
in WRF must hold the list of authorized signatones
of the warehousing company. All WR shall be jointly
signed by authorized signatones and the bank and
financial institution must verify the signature before
disbursing a loan under the WRF. In the case of a
digital WR, the cencerned BFl must have digital
access to the software of the warehousing company
to record and release its charge in the system. The
ervircnment should be secured and transparent for
all BFls so that any of them can check the details of
each WR.

The WR should be issued within 7 days from the
date of receipt of the goods by the warehousing
company. The date of expiry of a WR should not
exceed 365 days from its date of issue. However,
the warshousing company shall be responsible for
ascertaning the storage life of the goods and assigning
an appropnate expiration date f the storage life is less
than 365 days.

The loan-to-value (LTV) ratio shall not excead 80 percent
of the declared purchase pnce of the goods stated in
the WHR. The bank must cany out a general vernfication
of the declared price before deciding on the LTV. The
maximum tenure of the financing should not exceed
30 days before the date of expiry of WR.

It a BH advances a loan against a WR, it must hold
the anginal WH and execute ite charge over the goeds
stated in the recept. it can disburse the loan only after
receiving acknowledgment of the charge from the
warehousing company. In the case of a digital WR,
the BFl must record its charge in the system before
disbursing the loan.

The warehousing company shall not release the goods
ta anyone until it receives a tormal confirmation from
the lending bank. However, this does not resinct them
from releasing the goods in parts if they receive
formal consent from the concerned bank. In
gsuch cases, the bank must recover its entire
dues (prncipal, interest, and charges) for the portion of
the goods bemng released. The warehousing company
should issue a fresh WR with an updated quantity,
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cancel the ane that was previously issued, and
continue the bank’s charge in their system.

The WR will have the sections denoting registration
and release of the specific charge.

The WR will be a nan-negotiable document, i.e.,
the receipt cannot serve as a substitute for cash,
and the nghts and obligations of the tile-owner of the
receipt are not transferable to another party by way of
endorsement or any other modes of transfer.

The borrower will execute a letter of hypothecation
signifying a specific first charge over the nventory,
including that held by the wareshousing company, in
favor of the BH extending WRFE. The charge must
be registered with Credit Information Centre Ltd.
(CICL) as per the Secured Transaction Registration
Act.

The amount availed by a barrower in the form
of WRF will not be included in calculating the
borrowing power of general working capital facilities.
Therefore, the general letter of hypothecation of all
BHs should have the provision of excluding their
nghts over the goods held as a specific first charge
by the BFl advancing WRF.

The warehousing company must have a system for
disclosing the total amount of loan utilized under
WRF by each owner of the stock.

The requirement of shanng securty on a pari-passu
basis or obtaining a no-objection certificate from
any lending institution shall not be necessary for
availing WRE

If the goods are sold during the validity of a WR and
the buyer also wants to maintain the inventory with
the same warehousing company, the loan advanced
to the seller by a BFl under the WRF arrangement
shall not be automatically transferred to the buyer of
the goods. it will have to first receive repayment of
the total amount of dues under the loan from the first
party (the seller) before it grants a fresh loan to the
second parly (the buyer). However, the BFH will have
the nght to reject the request of the second party
to advance the loan. A fresh WR must be issued in



favar of the buyer by canceling the first. However,
if the seller has availled WRF, the warehousing
company must receive the formal consent of the
concemed BH before they issue the fresh WR to
the buyer of the inventory. In the case of such buy-
sale transactons, the maximum tenure of the receipt
shall not exceed the tenure assigned in the first WR
issued for the same goods.

The stocks held by the warehousing company shall be
fully insured against all pessible perls. The policy must
cover the nghts of the owners of the stock, imespective of
the changes in its title dunng the penod the warehousing
company holds the stock in its possession. The nterest
of the bank or financial mstitution mvolved in WRF must
be noted in the insurance coverage.

The concerned BH must calculate the LTV every month
for the loan against WRFE [f the prevailing market pnce
15 lower than the declared price in the WR by more than
10%, t must issue a formal notice to the bomrower In
writing to deposit the deficit amount within seven days.
If the bormower fails to deposit the amount within the
notice pened, it will have taken necessary action
to recover the loan. However, the BH shall not be
obliged to disburse an addihional amount of loan if the
market price of the goods is higher than the declared
pnce dunng the tenure of the loan.

The borrower's inventones kept by the warshousing
firm are subject to inspection by the BHs involved in
the WRF. BH shall cross-reference ther records of WR
with the warehouse company’s records.

The claims of BH involved in financing under WRF
will have priorty over the claims of the warshousing
company. This will have to be specifically stated in
the tri-party agreement.

The warehousing company must make all
arrangements to segregate goods and make them
ready for delivery if the BH decides to exercise its nght
to sell the goods in case of default by a bormower. The
goods must be defivered to the buyer after it receves a
formal wnitten communication from the concamed BHL If
such goods are to be stored with the same warehousing
company, it shall issue a fresh WR in the name of the new
owner upon the request of the concemed BH.

The BH can include the outstanding amount of
the WRF loan in the agnicultural-sector financing
portfolio.
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Sample of Warehouse Receipt

Waraholse Retaipt

Hoceipt Mo [ Recaipl Date (B PSP
Location and Address of Waeshouse Plrma &
Gadawn M 1
MOR PROUCET WARFME S rand MHAT WILLAGE - FATERPLR, PO - RASEA, DISTT PURNEA, STATE
OIS AR Fie 24330
Mams snd Address of i Depoalics FRAGRD Drasmmsasty Feswd, Satelon, Dl Jwe] Pe-120113
Commodily |Bxd to condain] Matrb Condition of Commodity Svanmgis”
b of Bags H'TTH Gross CuslyiWT) | Said to contein) rJT.".INI
Wuire of Licenss Mo ol Wasghe Progate Marea on Packaging i
Mame of Licernse Mo of Lisapes
Duialing As par Grsdar Grads Walid TiIn S0-Rhar- N0
Stamge Charges-sncuding Taues|Total
BRorege CrnarpesRatej-anciimng Taos|Fupsss per mumanth ) [rrsn . [ oa115.00)
Ooods are Aceepied Tor wiorsge From B O Gaods gie Accepied for siorege Up To i A12
Value o Commaditiss 81 fims o
M arket Rabs of Be T of deposd [ReMT) [ 12, 300.00) a1 Rs) | 45,48, 340.00]
Grows Cuatity n Words e Huruied - Soanly-Saven MT and Bigin Husdeed Kg Oy
Valus ol wﬁ Im Waords Foiity B Laaty Bty s Thamared Hitin B Fouity Dedy
Wraarahce Detadly
Viadidh Fram - Vaiid to Palicy & Cavnr Nate N [PEp——— Poiicy Amaand fin Ra | e

SiHI ST T MIP HHITTTETE ARD ST 00 T R T RS AN
AR DG TP 02 TR AND

S O] TP S0 A0S T--500 100 1 3R DA TTITE AL
SIHFNTENTT 2 ST TR AN TSP O] T LT T
SO L0 220 P B0 057

This WHE can mof be pledps (o BanksFimancial institutions.

LI TED MEA BNSURANCT e o FIRE AND
CORIEARY { TH EHINEM. 00 B Ay

O A M0G0 T N Mk
Hi

Thee gosced. rreemtinnesd Selove g’ henehy relansesd oe deienry fiom the Weeshous= The unesteassd balance = subiss i ber e unpesd charges ond

ilhadrawal History Asvivirwing Triogn Bt mamiiiiong

Cuaeiily Hesasec Cuanlity Balance
Mo of bags Quanty In MT Mo of bags Quandy In MT

Dt CITF Ko

This W shamrse ool i tiol ool il o ofeill Boasgisin ol NCRERSL affamd Seiow

o the commdifies sre-nol wRhadrawn by 'Gocds s Accepied for slorapes Upio’ dels masdionsd im ke WHA. NCHMBL shall be sntilled 1o diepose e same af 10 risk and
tility of the o il and remst the proceeds to the deposibor after deductng 1hes appliceable feess ord chorges.

iyt & Stamp of ; Affin Hologram Here
Warshause ftanagar gt Woy M

WHA Yarnlans

Hatagram Ma Dy o Type Flaige Bank Nams

ZhaA i) alen HILTFC HANK
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Sample of Tripartite Agreement

THIS AGREEMENT i= made as of the date stated herein below,

AMONG:

................... Bank Limited having its registered office at , Kathmandu, registered under
the “Companies Act, 2083", and licensed by Nepal Rastra Bank under Bank & Financial Institutions Act,
2074 and duly represented by herein after refermed to as “the Bank” the First Party.

(Warehouse operating company) registered under the Company Act 2063, having its registered
officeat ........c.coooviiiiiiene..... duly represented by or personnel authonzed by the board in writing and
hereinatter referred to as *Collateral Manager” the Second Party.

Grandsonof Mr...._.._........ . SonofMr. _._._........ ., Permanent Resident of .. ¥
Temporanly Residingat .................... Aged Mr {HAME OF THE IHDWTDUA!. EOHRDWERI
heranafter referred to as the "Bomower” the Third F'aﬂyr. [Tt case of Individual Borrower]

OR

[NAME OF THE INSITUTIONAL BORROWER] registerad under _._.._.__._.__.., having its registered office
at ..ocoevvoen.... duly represented by .............and herenafter referred to as the "Borrower” the Third Party.
[Tn case of Institutional Borrowsr]

WHEREAS,

the Bank has agreed to provide short term financing to the third party against the pledge of goods stored
at the warehouse owned by the second party;

the Collateral Manager has agreed to provide overall collateral management serices to the first party and also act
as the legal custedian for pledged goods which has been stored by third party in the warehouse owned by it;

the Bomrower has agreed to avail the short-term facilies from the first party against the Warehouse Receipt
issued by the second party;

NOW, THEREFORE, in consideration of the above parties hereto agree and declare the following:

THE BANK

1. Shall disburse the loan to the borrower under fulfiliment of the following conditions, but not lmited to:

2. upon execution of legal/secunty documents as outlined in the Credit Facility Offer Letters (CFOL);

3. receipt of pledge marked Warehouse Receipt and pledge confirmation letter from the Collateral Manager;
4. receipt of Insurance Policy endorsed in favor of the Bank.

DUTIES AND RESPONSIBILITIES

Shall instruct the second party for partial/full release of pledged goods upon partial/full settlement of loan.
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Shall partially recover the loan maintaining the initial ratio of financing in case of partial release of pledged
commodity;

Shall fully recover the loan, accrued interest till date and other applicable charges (if any) for full release
of pledged commaodity;

Shall sent the instruction for release of goods to Collateral Manager, only in case of setdement of loan
and dues (if any) by the Borrower or submission of Goed for Payment (GFP) cheque covering the full
obligation of the Borrower to the Bank. Bank reserves the right ta not to release the pledged goods in case
the customer presents the short GFP chegue.

Shall monitor the margin on a penodic basis and call for the additional margin to the borrower in case of
shortfall in margin.

Shall recover the principal, interest, penal and other charges due from the proceedings generated through
auction of pledged goods as per the first ranking claim in case of distress situation.
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THE COLLATERAL MANAGER:

. Shall 1ssue the Warehouse Receipt against the commodities stored in the silo by the Borrower;

. Shall mark the pledge on Warehouse Receipt and sent to the bank along with pledge confirmation letter;

. Shall provide endorsed insurance policy to the bank;

. Shall render the collateral management services such as quality, guantity verfication/preservation and
guarantee sage custody of commodities by the scientific management of temperature, moisture and

[ I

fungus control.
. Shall pledge and release the commodities in line with instruction from the bank;
6. Shall update the warehouse receipt in case of partial release and send the same along with pledge
confirmation letter of remaining commeoedities to the bank;
7. Shall provide reference pncing to the bank for pricing determination of commedities being pledged;
B. Shall assist auction process in case of distress situation and recover the rent and other charges due
from the proceedings from auction as per the second ranking claim.

[44]

THE BORROWER:

1. Shall execute the legal/secunty documents as advised by the bank and any other requisites (if any) to
avail the loan.

. Shall repay the interest on quarterly basis and pnncipal amount on its matunty.

3. Shall partially repay the loan maintaining the onginally agreed financing ratio for partial release of

[

commaodities;
4. Shall fully settle the loan, accrued interest till date and other applicable charges (if any) for full release
of commodities;

All the three parties of this agreement consensually agreed the following:

In case of default, the Collateral Owner shall iniiate the auction process with pror consent from the Bank.
The proceedings recoverad from the disposal of the commodities, shall be utilized among the parties as
per the following ranking:

1. First Ranking: Recovery of rental charges, auction management charges, WRF issuance charges, and
other applicable charges (if any) of the Collateral Manager.

2. Second Ranking: Recovery of principal, interest, penal and other charges of the Bank.

3. Third Ranking: Remaining amount to be left credited into the account of the customer.

Amendments of Features

Parties can any time amend, add, change, or modify any of the proposed features through mutually agreed manner.

Termination of Agreement

The agreement can be terminated only if all the parties agree in wnting. However, the borrower shall settle
all their dues to the bank and collateral manager before termination of the agreement.
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Binding Law
This Agreement shall be govermed by and is constructed in accordance with laws of Nepal.
Settlement of Disputes

In case any dispute ansing out between the parties to this agreement, it shall be settled amicably between the
parties, and no third parties shall be involved. In case of faling to settle the dispuie amicably between the parties,
such dispute may be settled through the process of Arbitration in the manner as prescrbed in the Arbitration
Act, Nepal 1998 (2055).

We tn-parties have read understood and accepted all the terms and conditions of this contract and signed,
executed and exchanged a copy of the contract in the officeof ._...._...._....__..._.. Bank Limited,....___.....

Nepal.

On behalf of (Bank and Financial Institution)

Name: Witness
Designation: MName:
Date: Designation:

On behalf of (Warehousing Company)

Name: Wiiness
Designation: Name:
Date: Designation:
On behalf of Borrower:

Name: Witness
Designation: MName:

Date: Designation:
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Flow chart of Warehouse Receipt Financing

PLEDGING OF WAREHOUSE RECHEIPT

il b
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L .
' dl b}
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Yes ‘1,

[ Acceptance of application ]
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Signing af Tripartite agreemant batween Bank, Warehatise and Barrowves
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v

Furd disbursement by Bank
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DEPLEDGING/REMOVAL OF PLEDGE OF WAREHOUSE RECHPT

Borrower/ Depositor approaches Bank

!

Borrower to deposit outstanding loan amount

Request for Pladge removal and lssue
Release order (Partial/Complete)

Bank intimates Warehouse to unpledged (Partial/Complete) quantity and issues
release order, In case of partial release, the Warehouse to issue a fresh
Warehouse Receipt tor the balance quantity.

!

Warehouse releases the stock to borrower as per the
release order

74 AGRI LENDING MANUAL



Term
Agr Infrastructure

Agn Inputs
Agn Processing

Agn Production
Bearer Plants
Biological assets
Biclogical Hazard
Biological

Transformation

Cash Entrapment
mechanism

Climate Adaptive
Technology
Climate effect

Climate Mitigation
Technolegy

Commercial
Producer

Crop Cycle

Direct Contnbutor

End Users Bomower

Farm Yields

First Loss Guarantee

Fractured Cash flow
Indireci Contributor

Explanation

Equipment, machinenes, and faciliies that support core or supporting
activities of agn-businesses.
All pimary raw matenals that are used in agn production activiies.

The process of converting pnimary or semi-finished agnculture goods into
finished goods.

Segment that is involved in farming or livestock rearmng actvities.

Living plants that supply or produce agniculture output for more than one
year period. The plants themselves have remote likelihood being sold as
agncultural produce, except for incidental scrap sales

Bear plants and consumable living amimals that have life of more than one
year.

Any threat to the health of agncultural asset that may impact its productivity
or yield.

The hifecycle process of plant or animals, from its prmary version that neads
incubation to mature reproductive version.

The process of trapping borrowers’ revenue by aligning repayments with
cyclical or peak cash flow penods of the agn-business.

Technologies that enable agri-businesses to protect their produce from
underlying stressors of climate and standardize their scale of production. Eg:
Temperature control systems.

The impact of changes in rainfall, temperature, and humidity en agnculture
business.

Technologies designed to reduce or prevent the emission of greenhouse
gases (GHGs) into the atmosphere. Eg: solar power imgation pumps,
precision farming technigues.

Agn producers that are focused on market sales and profit generation.

The complete sequence of stages in the Ifecycle of a crop or agncultural
activity—from mitial investment phases such as incubation, gestation,
and cultivation (cash-consuming stages) to harvesting, sale, and income
realization (cash-generating stages). it encompasses all biological and
financial phases from sowing to revenue generation.

Assets that contribute directly to the core business and income generating
activiies of the business.

The final actor in the agncultural value chain whe utilizes the preduct or
service. At each stage of the value chain, value s added, ultimately reaching
the end-user borrower—who consumes the product or service and bears
the final cost.

The amount of agncultural produce harvested per unit ot land area. It is a key
indicator of farm productivity.

A nsk-shanng mechanism where a third party—such as a govemment
agency, donor, or guarantor—agrees to cover mitial losses (up to a
predetermined limit) incurred by a lender in case of borrower default.
Vanability in the income and expense trends of an agri-business.

Assets that support or supplement agri-business activities and revenues.
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Intangible Asset Preliminary or capitalzed expenses that occur during the incubation penod.
Penshable Goods Agriculture produce that have short shelf life penod.

Seasonality Impact of cyclical nature based changes on agn production.

Social Testing The social capital analysis of the borrower.

Subsistence Producer primanly farming for personal or household needs.

Producers

Technical Experts Indmduals with close insights, expertise, and qualification in the agnculture
sector.

Warehouse Receipt  Warehouse receipt fmancing (WRF) is a financial arrangement that allows

Financing agnculture businesses to store their produce in a warehouse in exchange for

a warehousing receipt that can serve as collateral for recenving credit.

.'.
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